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ORGANIZE TO 


CHECK CRIME 


George W. Wickersham Heads New Committee--New Jersey Governor 
Urges Maximum Sentences and Swift Justice 


HE National Crime Commission met in New 
York city last week and named a committee 
for permanent organization, headed by 
George W. Wickersham, former United 
States attorney-general, to examine methods 
of checking the increase in crime and deal- 





ing with malefactors. The sessions, which 
were held in the offices of Elbert H. Gary, were largely the 
outcome of sentiment stirred by the series of articles on crime 
which is now running in The Saturday Evening Post and which 
is written by Richard Washburn Child, at one time Ambassa- 
dor to Italy. Mark O. Prentiss, who has had much insurance 
experience with the National Surety Company but who is 
now an independent lance, acts as publicity director for the 
new movement. 

With Mr. Wickersham on the appointed committee are: 
Mr. Child, William B. Joyce, chairman of the board of the 
National Surety; former Governor Whitman, of New York, 
and Horace F. Poor, chairman of the crime committee of the 
New York Merchants Association. Rayford Alley acted as 
secretary of the meeting. 

General discussion developed at the sessions pointed to the 
seriousness of the present crime situation and showed that in 
the matter of lawlessness America was leading the countries 
of the world. The crusade against crime, which has been 
undertaken by the crime commission, said Mr. Wickersham, 
requires as high a type of patriotism as that needed during the 
World War and none should cease the effort until the evil 
is wiped out. 





Governor Silzer, of New Jersey, described the methods of 
crime detection and punishment used in his State and outlined 
the cooperation secured there between attorney-generals and 
the judiciary. Maximum sentences and swift justice were the 
correctives needed, he declared, and urged vigorous action in 
the indicated direction. 

Others who attended the conference were: F. Trubee Davi- 
son, Dr. John H. Finley, John W. Davis, George Gordon 
Battle, W. E. Knox, president of the American Bankers Asso- 
ciation; Burdette G. Lewis, New Jersey Commissioner of In- 
stitutions ; W. H. Pouch, president of the National Association 
of Credit Men; William L. Saunders, chairman of the board 
of the Ingersoll-Rand Company; Stanley A. Sweet of prison 
industries, General Guy H. Tripp, chairman of the board of 
the Westinghouse Electric and Manufacturing Company; C. K. 
Woodbridge, president of the National Vigilance Committee 
of the Associated Advertising Clubs of the World; Harry 
Davison and E. A. St. John, president of the National Surety 
Company. 

At a second meeting, held later, it was decided by the com- 
mittee on permanent organization that the headquarters of the 
movement should be in New York City, “the hot-bed of crime 
in the United States.” Mary O. Prentiss, after the second ses- 
sion, said that for the time being the organization would confine 
its labors to presenting crime facts to the public and officials 
by means of statistics and direct reports. The members, he 
said, were seeking to awaken a public consciousness of the seri- 
ousness of the crime situation confronting the country. 
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Re-insurance Companies in Great Britain-—Interim Report by De. 
partmental Committee--lmportant Recommendations 


(From Our London Correspondent. ) 


N the issue of THe Spectator for the 11th September 

last, reference was made to the appointment of a Depart- 

mental Committee to inquire and report what amendments 
are desirable in the Assurance Companies Act, 1909. Among 
the subjects set down for consideration was the position of 
re-insurance companies in this country in regard to making 
statutory deposits. 

At the request of the President of the Board of Trade, an 
interim report has just been issued dealing with the question 
whether British or Foreign insurance companies, or both, 
should be required to make a deposit in respect of re-insurance 
business of any class. 

In the Board of Trade memorandum placed before the Com- 
mittee on its appointment, it was pointed out that-a difficulty 
had arisen out of the definitions contained in sub-clauses of 
Section 1 of the 1909 Act. Early drafts of the 1909 Bill had 
contained provisions for covering re-insurance business, but 
these were subsequently excluded. A decision given in 1913 
in the Scottish Courts was to the effect that the definition 
in Section 1 of the Act was sufficient to cover re-insurance 
business. Later on, an agreed case came before the English 
Courts and a judgment (based upon much the same grounds 
as those obtained in the Scottish Courts) was delivered, this 
decision being afterwards affirmed by the Court of Appeal. 

The interim report by the Committee, now published, men- 
tions that, the above case having since been heard in the 
House of Lords and the decision affirmed (on the 30th April, 
1925), it becomes clear that the 1909 Act as it stands does 
not carry out the intention of its framers, and the question 
arises whether it should be amended, or whether companies 
carrying on business confined to re-insurance (whether fire, 
accident, or employers’ liability) should be left under liability 
to make the deposit of £20,000 and to furnish the returns 
required by the Act. “If’—it is added—‘‘it be decided that 
these re-insurance companies need not be required to make the 
deposit or furnish the required accounts, they may well, we 
think, be placed outside the Act altogether.” 

Continuing, the report says: “The evidence before us has 
not led us to think that the public interest demands that these 
re-insurance companies should be required to make the deposit 
or to furnish the statutory returns. We find: 

“(1) That the fire, accident and employers’ liability re-insur- 
ance business is invariably and necessarily done between the 
various bodies which transact direct fire, accident and employ- 


ers’ liability business and the extant re-insurance companie. 

“(2) That the bodies which contract with these re-insurance 
companies are fully capable of securing adequate protectio, 
for themselves and ultimately for their policy holders, anj 
often do so by retaining a considerable proportion of the re-jp. 
surance premiums, or by requiring a deposit of securities, 

“(3) That the £20,000 deposit would be of little or yy 
importance as additional security to those dealing with thes 
re-insurance companies. 

“(4) That the statutory returns would, in the case of foreign 
re-insurance companies, furnish no information of value to, 
policy holder in a British company, since the returns would 
extend to the whole of the business done by the foreign com. 
panies whether here or abroad, with nothing to indicate the 
nature or extent of the protection afforded to the British com. 
pany, with which the policy holder is insured. 

“(5) That in the case of a foreign re-insurance company 
without an office or agency in this country, there would tk 
no means of enforcing either a deposit or returns.” 

Further, it is pointed out that it should be borne in mind 
that most of the British Companies which do _re-insurance 
business (fire, accident and employers’ liability), also do direct 
business and that, accordingly, the question of these re-insur- 
ance companies furnishing statutory returns affects British 
Companies only in the exceptional case of Companies which 
do nothing but re-insurance business. ‘“‘We think,” says the 
Committee, “that those companies which deal with these te- 
insurance companies would, apart altogether from the Act, 
have no practical difficulty in obtaining all necessary informa 
tion.” 

The conclusion arrived at is that companies which transact 
re-insurance business only, whether fire, accident or employers 
liability, ought not to be treated as doing these classes of 
insurance business for the purposes of the 1909 Act, and that 
the Act should be amended so as to secure this result. If the 
law is altered to give effect to the recommendations in this 
regard, provision should, it is thought, be made for releasing 
their deposits to such companies of this class as have mate 
deposits under the 1909 Act. 

Finally, it is observed that no evidence has been brought 
before the Committee to suggest that companies (if there be 
any) which do life assurance business as re-insurers only should 
be exempted from the 1909 Act, and such an exemption 18 
not recommended. 


——— 








1924 Business in Texas 

Austin, TEx., Aug. 12.—Premiums collected by the 629 
various kinds of insurance companies doing business in Texas 
for 1924 amounted to $133,768,222, net losses and claims paid 
$44,427,012, admitted assets $5,960,167,281, income $2,675,579,- 
008, and disbursements, $2,141,941,644, according to a state- 
ment compiled by John M. Scott, State Commissioner of In- 
surance and released Saturday afternoon. The capital stock of 
the 539 stock companies doing business in Texas is $359,768,- 
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165 and surplus $741,291,434. This statement does not include 
983,500 carried by the mutual companies as a guarantee capital 
and guarantee fund. 

The gross premiums collected on Texas business in 1924 by 
the 224 stock fire and marine companies amounted to $58,487; 
701, and $2,287,605 by mutual fire and marine companies. 
Net premiums collected by the 107 stock life companies 
was $41,713,330; by the 109 casualty and surety companies, 
$15,668,396; by 20 Texas county mutual fire, $227,512. 
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A SEARCHLIGHT ON CRIME 

HE crime record of this country, ex- 

posed as a national disgrace, is be- 
ing spread before the eyes of our people 
in a series of articles, the first of which, 
entitled “The Great American Scandal” 
and written by Richard Washburn Child, 
former United States Ambassador Extra- 
ordinary and Plenipotentiary to Italy, 
was published in The Saturday Evening 
Post for August 1. Basing his conclu- 
sions on personal experience and on re- 
search and statistics both here and abroad, 
Mr. Child expresses his firm conviction 
that the tide of criminal activity in 
America is flowing, not ebbing, and that, 
unless some radical change in law en- 
forcement is effected, the country is 
headed for shoals that will seriously im- 
peril the sister ships of Commerce and 
State. 

The fundamental difficulties, as Mr. 
Child sees them, are that there are too 
Many unnecessary or impractical laws 
and that public opinion has not yet been 
sufficiently aroused to demand peremp- 
torily the enforcement of good laws and 
the abolition of undesirable statutes. A 
clear distinction between laws passed to 
save others from harm and laws passed 
to save a man from himself is drawn by 
the author of the article in The Saturday 
Evening Post. The former are properly 
the function of government, he believes, 
but the latter are unsuccessful in prac- 
tice, are without the bounds of govern- 
mental regulation, and usually spring 
from the brain of some legislator whose 


sole ambition is to have his name affixed 
to a bill. The genuine merit of the par- 
ticular proposal often appears to be of 
dubious account, and the strutting poli- 
tician is content so long as he can parade 
before his constituency the fact that he 
has been “a busy man in the halls of the 
mighty.” 

Civic contempt for useless laws breeds 
a disease that manifests itself in greater 
or lesser disdain for all laws, argues Mr. 
Child, and indicates that statutes lacking 
the basis of social will can only introduce 
hypocrisy into law enforcement. The 
murder, suicide, burglary, hold-up, theft 
and other crime records of the United 
States show an appalling condition here 
as contrasted with those of foreign lands. 
America is rapidly becoming an evildoers’ 
Paradise wherein the sword of righteous- 
ness is crumbling to rust. The remedy, 
if a sufficiently drastic one is to be found, 
seems to lie in an awakened public con- 
sciousness which will cry out against 
legislative tomes laden with the burden 
of idle phraseology and court calendars 
creaking with the disastrous friction of 
outworn machinery. 

In all this, the insurance companies of 
the United States are vitally concerned, 
for no crime is committed that does not, 
in some way, leave its impress on pre- 
mium rates. Whatever tends to suppress 
crime will eventually reduce the cost of 
insurance to policyholders and will, of 
course, safeguard the investment of 
stockholders. 





HE inheritance tax situation in this 

country is slowly but surely coming 
to a head and in the revisions that must 
come about the life agents 
should be interested. At present the Fed- 
eral government and forty-six out of the 
forty-eight states levy taxes in a manner 
to amount to what Secretary Andrew W. 
Mellon characterizes as “economic sui- 
cide.” The reason for this is because it 
takes capital for current expenses. Ina 
recent editorial in the New York Times 
it was pointed out that “there seems to 
he a conspiracy on the part of forty-six 
states with inheritance taxes to encour- 
age the wealthy to reside in the other 
two.” Inheritance tax laws have resulted 
in an important increase in life insurance 


insurance 


sales, the insurance providing cash where- 
with to meet the demand of the Federal 
government and the various states. This 
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field has been limited, however, largely to 
those agents who can afford to specialize 
in that sort of business, since the writing 
of it requires that an agent be an expert 
in inheritance tax laws. The simplifica- 
tion of the present laws, especially the 
standardization of them, would work as 
much to the benefit of the life insurance 
agent as to the estates themselves. It 
would probably result in the sale of much 
more life insurance to cover those needs. 
The New York Times speaks of the 
forthcoming meeting, in February, of the 
National Tax Association, and expresses 
the hope that it will result in a uniform 
inheritance tax law. According to The 
Times, President Coolidge has urged 
co-operation in the matter. The National 
Association of Life Underwriters could 
well endorse such a movement. 





AUTOMOBILE ACCIDENTS IN NEW 
JERSEY 
Fewer Deaths Despite Increase in Vehicle 
Registrations 

The State Motor Vehicle Commissioner of 
New Jersey has announced that, although au- 
tomobile registration during the first six 
months of 1925 increased 16 per cent in the 
territory under his jurisdiction, the number of 
deaths by automobile contrasted with the first 
six months of 1924, was 8 per cent less. 


During the first six months of 1925 there 
have been 315 fatal automobile accidents in 
New Jersey as compared with 341 for the 
same period in 1924 and 278 in 1923. Of the 
individuals killed, 1096 were pedestrians in 
1925 as against 230 pedestrian deaths in 1924. 
The data were furnished to the vehicle commis- 
sioner by the New Jersey department of vital 
statistics of the State Board of Health. 


Banquet Program for Health and Accident 
Underwriters’ Meeting 

Harold R. Gordon, executive secretary of 
the Health and Accident Underwriters’ Con- 
ference, announces that the entertainment com- 
mittee in charge for the coming convention at 
the West Baden Springs hotel, West Baden, 
Ind., September 1, 2 and 3, has about com- 
pleted its program. 

The get-together banquet will take place on 
Wednesday evening, September 2, and the 
chief speaker thereat will be Frederick E. 
Schortemeier, Secretary of State for Indiana, 
who will deliver an address on “Citizenship.” 
A golf tournament, putting contest and horse- 
shoe-pitching game will be arranged for the 
men and, in addition, there will be a putting 
contest, as well as bridge, for the ladies. 
Prizes for the various events will be awarded 
at the banquet. 
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PYRAMID LIFE FORMED IN ARKANSAS 
Will Operate On Mutual Plan—Headed by 
Herbert L. Thomas and Former Gov= 
ernor T. C. McRae 


Litre Rock, ArxK., August 10.—Announce- 
ment was made Tuesday morning of the or- 
ganization of the Pyramid Life Insurance Com- 
pany of Little Rock, with offices to be opened 
in the Home Insurance building, Second and 
Center streets. The new company, which filed 
papers of incorporation Tuesday morning, will 
open for business Monday morning, August 10, 
according to Herbert L. Thomas, president. 

The insurance to be offered by the company 
will be of the mutual old line, legal reserve 
type. The list of officers and directors in- 
cludes many well-known citizens of the State. 

Mr. Thomas, president of the new company, 
is well known in insurance and business circles. 
He has built up a State-wide insurance organ- 
ization and is secretary of the Mutual Aid 
Association, with offices in the Home Insur- 
ance building. 

Former Governor Thomas C. McRae is ac- 
tive vice-president and will have charge of the 
loans and investments and will devote much 
of his time to the interests of the company, it 
is claimed. 

David A. Gates will serve as vice-president, 
treasurer and supervisor of agencies in the new 
company. Mr. Gates in the past has served as 
general agent for the Massachusetts Life In- 
surance Company, chairman of the Arkansas 
State Tax Commission and deputy commis- 
sioner of revenue at Washington, as well as 
State internal tax attorney. 

Bruce T. Bullion, former Insurance Com- 
missioner for the State of Arkansas and at 
present practicing as an insurance attorney, 
will act as special insurance advisor to the new 
company. 

Dr. J. P. Runyan, well-known local physi- 
cian and surgeon, will be director of the med- 
ical staff. 

Other members of the board of directors 
include: The Rev. James Thomas, well-known 
minister and business man, and Carl Hollis of 
Warren, who is active vice-president of the 
Merchants and Planters Bank and 
known throughout the State. 

Jack Walker of Russellville, for the past 
fifteen years one of the leading insurance sales- 
men of the State, will act as special field rep- 
resentative for the company. Ben R. Hamil- 
ton, secretary-treasurer of the Jordon-Foster- 
Hamilton Printing Company and past president 
of the Little Rock Advertising Club, will direct 
the advertising of the company, and F. M. 
Speakman, nationally known actuarial expert 
of Philadelphila, is the consulting actuary. 


widely 


John Moyler’s Resignation 
John Moyler, who has ably represented the 
Provident Mutual Life Insurance Company, of 
Philadelphia, as general agent in Richmond, 
Va., since his appointment December 15, 1907, 
tendered his resignation, which was accepted 
by the company to, become effective July 31, 


1925. The following minute was adopted by 
the board of directors:: 

“In accepting the resignation of John 
Moyler as the company’s general agent in 
Richmond, Va., this board records its sincere 
appreciation of the able and loyal service which 
Mr. Moyler has rendered the Provident during 
his more than seventeen years of service as 
general agent. His work in the Richmond 
agency was that of a pioneer, requiring un- 
usual energy and personal sacrifice because of 
the large territory to be covered and of the 
fact that the name of the Provident was 
largely unknown in Virginia. He has done his 
work well and has laid a firm foundation for 
the further development of the company’s busi- 
ness in the Richmond territory.” 


Mr. Moyler has taken this step because fe 
believes it will be to his best interest to be re. 
lieved of the details of general agency work 
His many friends will be glad to know that he 
expects to continue with the Richmond agency 
as a special representative writing personal 
business. 

Ernest H. Perkins, assistant to the manager 
of agencies, has been appointed to succeed Mr, 
Moyler as general agent at Richmond as of 
August I, 1925. 


New Life Insurance Course 
The Brookwood Labor College of Katonah, 
N. Y., announces the addition of a course in 
life insurance, which will cover the theory and 
practice of the business. 
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SATISFACTION GUARANTEED 


The creation of an estate is a laudable and 
worthy object. It takes years of hard work 
and thrift and self-denial, and the study of 
economy in its most minute details. 
by little the money and the property are 
accumulated until the head of the house be- 
gins to see his efforts take substantial form 
and the realization of his hopes of years ago. 
Then comes the day when he makes a will, 
“I hereby bequeath to my beloved wife all 
my money, property and household goods.”’ 
Ah, yes, but he cannot leave to her his ability 
to run the estate and to guard it against the 
mistakes that it took him years of careful 
study and keenest watchfulness to overcome. 
How different with a Monthly Income. A 
never changing amount for a certain stated 
period or a guaranty that it will continue 
throughout her life-time. 
many men would be interested if you asked 
the question, “‘How would you like a check 
to come to your wife every month when you 
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STANLEY REED SUPER- 
SEDED 





Retains Secretaryship of Inter- 
Southern—Is Also a Director 





w. C. COCKRELL NEW AGENCY HEAD 





President James R. Duffin in Complete 
Control—Denies Directors Voted 
Against Him 
LouIsvILLE, Ky., August 11.—Stanley Reed, 
secretary and director of agents of the Inter- 
Southern Life Insurance Company, of this city, 
has been superseded in the latter position by 
W. Chenault Cockrell, who has been a travel- 
ing agency Cockrell will 
work directly under President James R. Duffin 
and Assistant Secretary C. B. Nordeman. Mr. 
Reed continues to remain secretary and a 
director of the company. Considerable inter- 
est was manifested in statement published in 
Tue SpEcTATOR last week that President Duffin 
had won a victory in the fight for the control 
of the company and had established a voting 
trust which controls sufficient stock to prob- 
ably control the company. The committee in 
charge held a meeting last week but no de- 

tails were given out. 

It will be recalled that Mr. Duffin recently 
instituted an action in the Federal court to 
oust eight directors of the Inter-Southern, who 
were serving by virtue of appointment from 
the remaining directors rather than by election 
by the stockholders, in which action he was 
successful. Since that time two more direct- 
ors have resigned, C. I. Hitchcock and James 
W. Ramey, and two others who were listed 
with the opposition, W. W. Moore, vice-presi- 
dent, and Mr. Nordeman, it is reported, have 
become supporters of Mr. Duffin. Mr. Reed 
is apparently the only remaining director who 
is opposed to the policies of President Duffin. 

In the same action President Duffin sought 
to restrain the Kentucky Commissioner of In- 
surance, Shelton M. Saufley, from acting upon 
the report of Ernst & Ernst, Cincinnati ac- 
countants engaged by the Commissioner to con- 
duct an examination of the Inter-Southern. 
When this restraining order was refused by the 
court, Mr. Duffin wrote the Commissioner, 
asking that the directors be allowed a hearing 
on the report before it was made public, or 
any action taken. The report, which has not 
yet been completed, is awaited with great ex- 
pectation by all those interested in the affairs 
of the Inter-Southern. 

In a letter addressed to THe SPECTATOR, 
President Duffin sets forth his views on the 
sittation as follows: 


supervisor. Mr. 


All of my directors, being the old board 
elected by the stockholders, are in favor of me, 
and what I am doing. I have never had a 
hegative vote in fourteen years from any 
director. The new excitement that was cre- 
ated; the new board of directors that was thus 
installed were not of my making, and neither 
the old board nor the officers of the company 
Were responsible for what they did. 

You have surely been publishing a paper on 
behalf of life insurance long enough to know 


what it means when outside interests under- 
take to get charge of the company, and how 
they go about it to put on collateral friction 
and attack the officers of the company. An 
explanation of what has happened to us would 
be no news to you. Of course, the insurance 
journals may not be able to prevent the pub- 
lication of what they think is news, but it is 
a fact, if they would quit publishing “interest- 
ing” information about us, that the entire mat- 
ter would very quickly stop. 


OHIO STATE RECORD 
Sarver Anniversary Campaign Nets Over 

Eight Million—New Home Office Be- 

ing Erected 

The campaign of the Ohio State Life Insur- 
ance Company, of Columbus, Ohio, celebrat- 
ing the company’s nineteenth anniversary and 
called the Sarver-Anniversary Campaign, in 
honor of President John M. Sarver, resulted 
in written business amounting to $8,179,195, 
in the period between May 1 and July 31. One 
of the results has been that the company wrote 
more business in the first seven months of 1925 
than in the entire year of 1924. 

The campaign goal of $7,500,000 was far 
exceeded. Over three hundred agents partici- 
pated in it and nearly 4000 policies were writ- 
ten. Premiums during the campaign amounted 
to $211,508. 

The company is building a new home office 
on East Broad street, which is expected to 
be ready for occupancy by December 1. 


Companies Entering Texas for Loans 

DALLAS, TexAs, August 10o.—A number of 
insurance companies are making tentative 
preparations to return to Texas for the pur- 
pose of loaning money since the recent ruling 
by the attorney-general that they can do this 
without payment of back taxes on premiums 
collected in Texas since their withdrawal, ac- 
cording to D. A. Gregg, chief clerk of the 
Department of State, Austin. 

Judge Gregg advises that mutual companies 
will be required to pay only the minimum ad- 
mission fee, which is $50, while stock com- 
panies will have to pay on the basis of the 
amount of their capital stock. Companies hav- 
ing a capital stock of $100,000 must pay $140 
entrance fee and those with $200,000 capital 
stock a fee of $240. 


United Fidelity Life Examination 

In the report on a recent examination of the 
United Fidelity Life Insurance Company, 
Dallas, the following remarks were made by 
the examiner: 

All documents in connection with claims paid 
during the year were verified, and we com- 
mend the company on the fair treatment given 
all claims, and the promptness with which pay- 
ment is made. 

The books and records of the company are 
maintained in excellent condition, and well 
adapted to the needs of the business. 

The company has made a very satisfactory 
growth, showing insurance in force as of 
December 31, 1924, of $18,177,188. 

In conclusion, we wish to state that the act- 
urial methods of the company are sound, the 
business handled in a conservative manner, and 
the interests of the policyholders fully pro- 
tected. 


LOANS LEAD TO LAPSES 


The Reduction or Payment of Policy 
Loans Is Very Important 








AN EFFECTIVE NASH LEAFLET 





Independent Literature Advising the Pay- 
ment of Loans Is Serviceable 

A recently issued leaflet entitled, Have You 
a Loan on Your Life Insurance? written by 
William T. Nash, and published by The Spec- 
tator Company, contains very persuasive argu- 
ments for the reduction or payment of loans 
upon life insurance policies. 

Men frequently abuse the loan 
and borrow upon their life insurance when, 
perhaps, not absolutely compelled to do so to 
keep the policy in force; and then it does not 
seem easy to pay off or reduce a loan after it 


privilege 


is made. 

The purpose of this leaflet and of other leaf- 
lets by Mr. Nash entitled Borrowing from 
Mary, and Borrowing on Your Life Insurance, 
is to either prevent policyholders from borrow- 
ing upon their policies, or to induce them to re- 
pay such loans. The other two leaflets, Bor- 
rowing from Mary and Borrowing on Your 
Life Insurance, are written more from. the 
viewpoint of advising the insured not to bor- 
row on his policy. The new leaflet, Have You 
a Loan on Your Life Insurance? advises the 
policyholder to pay up his loans after he has 
borrowed money on his policy. 

There is a huge amount of money loaned by 
the life insurance companies on policies, and 
the companies themselves may not care to urge 
their borrowing policyholders too strongly to 
repay loans, which are guaranteed to them in 
their policy contracts. Therefore, the advan- 
tage of using these independent leaflets, giv- 
ing sound advice from an impartial source, can 
be easily realized. 

While the country is fairly prosperous pol- 
icyholders can frequently pay all or part of 
their loans, and it is only necessary to present 
the matter to them in such a way as is shown 
in this new leaflet to bring about the desired 
result. When hard times come again, it may 
not be so easy to induce them to follow this 
course. Life insurance companies and _ their 
representatives will do well to utilize the leaf- 
Iet, Have You a Loan on Your Life Insur- 
ance? by sending it out to their policyholders 
who are borrowing money, and also to pre- 
vent a multiplicity of new loans by distribut- 
ing the other two leaflets to non-borrowing pol- 
icyholders. 

These leaflets can he obtained 
Spectator Company at ten cents per copy, and 
at the following prices in quantities: 50 copies, 
$2.50; 100 copies, $4.50; 500 copies, $18; 
1000 copies, $30; 5000 copies, $120; 10,C00 


from The 


copies, $225. 


—The Acacia Mutual Life Assurance of Washing- 
ton, D. C., of which William Montgomery is presi- 
dent, has issued its 56th annual report in pamphlet 
form. It shows, as of December 31, 1924, assets of 
$12,365,815, and a surplus of $1,248,501. 
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MEASURES OF SERVICE 


NEW YORK LIFE INSURANCE COMPANY 


Amounts Paid for Total and Permanent Disability 





and for Double Indemnity 





Ix 1924 THE NEW YORK LIFE paid for the above named purposes as follows: 





Direct Cash Disability Payments..................... $1,126,880.18 
en ee en 465,859.48 
Additional Accidental Death Benefits. ................ 1,246,020.76 

ST ee re TT $2,838,760.42 


The annual premium per $1,000 of insurance at age 35 upon an ordinary Life policy in 
the New York Life Insurance Company is $28.11. For $2.03 per $1,000 additional annually 
the Company will agree that if the insured becomes totally and permanently disabled before 
reaching 60 years of age it will waive all premiums falling due during such disability and will 
pay to the insured one per cent monthly upon the face of the policy, such payments to begin 
at once. The status of the policy will be the same as if the disability had not occurred and 
all premiums had been duly paid. 


For a further additional payment of $1 per $1,000 annually ($31.14 in all) the Company 
will also agree to pay double the face of the policy in case of accidental death, as therein 
defined within 90 days after such accident. 


Total disability takes away one’s earning power and often entails heavy expense for care 
and maintenance, while the best of health is no guarantee against death by accident. The 
New York Life began the issue of policies with Disability Benefits in 1918, and introduced 
the Double Indemnity feature a few years later. 


The total amount paid, 1913—1924, for Disability and Double Indemnity is $6,006,539.90. 


In addition to the above amount already paid the Company has set aside the sum of 
$10,258,008 as the present value of amounts incurred but not yet due for total and permanent 
Disability Benefits; and $10,073,264, as a reserve for Total Disability and Double Indemnity 
Benefits guaranteed by policies now in force. 





Can the Company serve you by insuring you under a Policy with these guarantees? 





NOT A COMMODITY—BUT A SERVICE 


DARWIN P. KINGSLEY, President 
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unlimited production. 


rights. 





Pittsburgh, Pa. 


General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








National Life and Accident Agents Meet 


New Orteans, La., August 10.—A conven- 
tion of agents of the National Life and Acci- 
dent Insurance Company is being held in this 
city under the direction of Charles Morgan, 
supervisor of agents. Representatives from 
the States of Louisiana, Mississippi, Alabama, 
Tennessee and Arkansas are in attendance as 
the guests of the company. 

Under the chairmanship of Charles Morgan 
a short business session was held on Thursday 
and proved instructive. 

E. W. Craig, vice-president; E. B. Stevens, 
manager of the life department, and B. O. 
Pollard, manager of the home office agency, 
made spirited addresses which aroused enthu- 
siasm and applause. 

The convention has been voted a great suc- 
cess, the credit for which belongs to Charles 
Morgan, supervisor of agents, and C. S. 
Thomas and H. F. Austin, local managers, 
who made all the arrangements and saw to it 
that these were faithfully carried out. 

One hundred and seventy agents participated 
in the proceedings. 

O’Hacerrty. 





A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. 1-day, as in the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH C. BEHAN 
Superintendent of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 











E. L. Marshall Opens Consulting Actuarial 


Office 

E. L. Marshall has opened consulting actu- 
arial offices, located at 918 Hubbell building, 
Des Moines, Ia. 

Mr. Marshall has had fifteen years of actu- 
arial experience, seven of which have been in 
a consulting capacity, and he is particularly 
well qualified to advise companies in regard to 
the various actuarial problems which may arise 
in addition to the legal end of life insurance, 
since Mr. Marshall is a Doctor of Law, and 
also a Fellow of the American Institute of 
Actuaries. Mr. Marshall is a member of the 
board of governors of the Americar Institute 
of Actuaries. 


Detroit Life’s Gains 

Earl C. Wightman, actuary of the Detroit 
Life Insurance Company, announces July pro- 
duction record totaling $1,757,820, an increase 
of 41 per cent over July, 1924. This brings 
the total of new business of the Detroit Life 
for the first seven months of 1925, up to $13,- 
627,484. 

Frank M. Hayes, of the Detroit office, is the 
company’s leader in personal production so far 
this year, with a total of $399,000. The 
agency of Morris Fishman, vice-president, re- 
ports a total of new 1925 of 
$3,000,000 on August 3. 


business for 


Election of New Officers of the Guardian 
Life Leaders Club 
The executive committee of the Leaders Club, 
at its regular meeting held in conjunction with 
the scheduled convention meetings of the Guar- 
dian Life Insurance Company of America at 
the Edgewater Beach hotel, Chicago, IIl., has 
just elected the following officers: 
Manager Emile J. Berlet, Philadelphia, Pa., 


president; agent, Max Reinboth, New York 
City, first vice-president; Maud McCallister, 


St. Louis, Mo., vice- 
president-at-large, eastern district, Manager J. 
McNamara, Jr., New York City; southern dis- 
trict, Manager J. Edward McIlwaine, Charlotte. 
N. C.: central district, Manager Louis B. Levi, 
Evansville, Ind.: northwestern mountain and 
Pacific district, Manager C. H. Von Breton, 


second vice-president ; 


Los Angeles, Cal.; secretary, John P. Muir, 
home office. 





Second Vice-President 


GEORGE T. DEXTER SENDS LETTER 


TO AGENTS 
of Mutual 
Discusses Copyright Difficulties 


Life 


George T. Dexter, second vice-president of 


the Mutual Life Insurance Company of New 


York, has sent to the field forces of that or- 


ganization a letter about the tabulation entitled 


“Per Cent for Debts and Expenses and Bal- 


ance for Distribution” regarding which a copy- 


right difficulty has arisen. The letter is as 


follows: 

The August 15, 1924, edition of Points con- 
tained a reprint from The National Under- 
writer, of a tabulation purporting to show 
gross amounts of estates of certain deceased 
persons. Per Cent for Debts and Expenses 
and Balance for Distribution, which tabulation, 
it is claimed by Dan Nelsot: was prepared by 
him and that the matter was copyrighted by 
him and claim is made that the company in 
reprinting from The National Underwriter the 
tabulation violated Mr. Nelson’s rights under 
the copyright acts. The National Underwriter 
contained no notice that the matter was copy- 
righted and the company reproduced the table 
without knowledge that the matter was copy- 
righted. 

While you may not have made any use of 
this reprint, your attention is called to the 
matter so that you may, in the future, refrain 
from making any use of it until it is deter- 
mined whether there has been any violation 
of the copyright law. 


Fraternals in Session 

The annual meeting of the National Frater- 
nal Congress is in session in Duluth, Minn., 
this week. President Thomas F. Mc Donald 
has arranged a full and interesting program 
as a result of which there is expected to be a 
large attendance. 

One of the features of the sessions was an 
address by John J. Lentz, of the American 
Insurance Union, who recently completed a 
long trip through South America with the Sec- 
retary of Labor, James J. Davis. 


Business Mens Assurance Pacific Coast 
Meeting 

SeaTTLeE, Wasu., July 25.—With several 
home office executives present fifty representa- 
tives of the Business Mens Assurance Com- 
pany, front Oregon and Washington points, 
to-day concluded a two-day sales meeting 
and conference at which all phases of life 
insurance came in for discussion. 

National officers present included: W. T. 
Grant, president; A. W. Hogue, vice-presi- 
dent in charge of sales, and J. H. Torrance, 
vice-president in charge of claims. All ses- 
sions were held at the Olympic Hotel, the first 
evening being marked by a banquet. 


Bookstaver Agency Leads Travelers’ List 

The home office of the Travelers Insurance 
Company, Hartford, has sent out to the gen- 
eral and district agencies, a list indicating that 
Joseph D. Bookstaver of 110 William street, 
New York city, occupies first position in paid- 
for business for the period from January 1 to 
July 1, 1925. 
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—means more 


than cash 


ie its early days LIFE INSURANCE 
was recognized as something that would 
have an important economic bearing on 
future generations. The very first report 
issued by the New York Insurance Depart- 
ment in 1861, speaking of the amount of 
insurance in force, said: 


‘‘The consolidation of society is 
increased and the state strength= 
ened by thus linking us more 
intimately and indissolubly with 
the present and succeeding gen= 
erations.’’ 


Then the total amount of life insurance 
in force in the United States was $185,- 
466,591.07. Now it is about $65,000,000,- 
000. 


But there is a greater thing—good health. 


Since the Metropolitan began its cam- 
paign for better health, there has been a 
decline in the mortality rate among In- 
dustrial policyholders of 31.1 per cent in 
fourteen years. 


Good health means more for ‘‘present 
and succeeding generations”’ than cash. 


Every policy helps. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


HOME OFFICE 
New York City 


I Madison Avenue 


| How Long Would it Take to 





| 








Build the Pyramids Today? 


If you were given the job of building the 
Pyramids in Central Park today would 
you use the same tools and the same 
methods that the Egyptians used thou- 
sands of years ago? 


Well—your job is selling Life Insurance 
or will be. Are you going to use the 
tools and methods of today or yesterday? 
You may have to ask yourself that 
question, but the International Lifemen 
have answered it. They know that the 
International Life is the company of 
today with methods of tomorrow. There 
is no question in their mind as to the 
completeness and adequacy of the com- 
pany’s policies or the liberality of its 
agency contracts. They are using ad- 
vanced methods to build their pyramids 
of success. You can do likewise if you 
will. 


FASTEST GROWING COMPANY 
IN THE MISSISSIPPI VALLEY 


International Life Insurance Co. 
St. Louis, Missouri 


J.R. PAISLEY, President W.K. WHITFIELD, Vice Pres. 
W. F. GRANTGES, Vice Pres. and Gen’! Mgr. Agents 









































Wilmer L. Moore, President 


LOUISIANA — KENTUCKY — TEXAS — TENNESSEE 


WANTED GENERAL AGENTS. We are prepared to give 
attractive general agents’ contracts in the above States to 
men of experience, proven success, character and some financial 
worth, possessing executive ability and energized initiative. 


The Southern States Life Insurance Company 
Atlanta, Ga. 
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MANHATTAN LIFE MEETING 


‘Company to Celebrate 75th Anniversary— 
James E. Bragg to Meet Agents 


The agency convention and business confer- 
ence to celebrate the seventy-fifth anniversary 
of the founding of the Manhattan Life Insur- 
ance Company will begin Tuesday morning 
August 18, lasting for three days. The open- 
ing date is one day earlier than the original 
announcement, the change being due to a slight 
alteration in the arrangements. Hotel Astor, 
N. Y., will be the official headquarters, the 
scene of the business sessions and the final 
dinner. 

The tentative program calls for the opening 
session on Tuesday afternoon, which will be 
given up chiefly to registration and getting 
acquainted. After the initial session, buses 
will take the delegates to Coney Island, where 
a shore dinner will be served Tuesday evening. 

Business sessions Wednesday morning will 
start at 10 o’clock and continue till noon. They 
will be continued from 2 to 4 o’clock. In the 
evening there will be a theater party at the 
Follies. On Thursday the business sessions 
will be held at the same hours as on the pre- 
vious day, the official convention dinner tak- 
ing place at the Hotel Astor, Thursday 
evening. 

At this function there will be present the 
executive officers and department heads. Vice- 
President James Elton Bragg, who on August 
1 took up his duties as head of the agency de- 
partment is expected to make his keynote 
speech at this time. Mr. Bragg will be in per- 
sonal charge of the business and educational 
sessions of the convention and the delegates 
will have an opportunity to gain information 
as to his views on agency matters and to be- 
come better acquainted with their new chief. 

No set program has been arranged for Fri- 
day as the convention officially closes on 
Thursday evening. However, it is expected 
that most of the delegates and visitors will 
want to visit the home office before returning 
to their home fields and the opportunity will 
be given them to do so. About seventy-five 
delegates and guests are expected to attend the 
sessions, 


Northern Life’s Business 


SeattLe, Wasn., August 8—Announcement 
of a record volume of business written so far 
this year marked the annual convention of the 
Northern Life Insurance Company’s $100,000 
Club, which concluded a three-day session here 
recently. Approximately 150 field men of the 
company were present. In the period ending 
July 14 and beginning with the first of the 
year the company wrote more business than in 
all of 1924, and in the thirty-day period pre- 
ceding July 14, which was dedicated to D. B. 
Morgan, the president, and the late T. M. 
Morgan, who worked with him in the organ- 
vation of the company, business written 
totaled $5,147,000, or more than twice that of 
any Previous month. July 14 marked the offi- 
cial end of the company’s nineteenth year. 








Guardian Life Leaders Club at Chicago 

August 10 saw the opening of the seventh 
convention of the Leaders Club, honor organi- 
zation of The Guardian Life Insurance Com- 
pany of America at the deservedly famous 
Edgewater Beach hotel, Chicago. Closing on 
August 12, this three-day gathering of 
Guardianites was the interesting affair the 
Guardian can always be counted on to stage. 
Fieldmen were there from every section of 
the country, over two hundred being present. 

President Carl Heye and Vice-President T. 
Louis Hansen headed the home office delega- 
tion, the other members being Dr. Charles B. 
Piper, medical director; inspector of agencies 
James A. McLain, underwriting secretary Ed- 
ward Ruge, agency assistant F. F. Weiden- 
borner, Jr., J. P. Muir of the agency depart- 
ment, Edwin E. Sterns, manager of the pub- 
licity department and Christopher Brooks, also 
of the publicity department. 


William H. Kelton Promoted by Travelers 


William H. Kelton, of the life actuarial de- 
partment of the Travelers Insurance Company, 
has been appointed assistant actuary, effective 
August 1. Mr. Kelton was born in Manches- 
ter, Vt. He is a graduate of Troy Conference 
Academy at Poultney, Vt., class of 1912, and 
Wililams College, class of 1917. 

After graduating from college he entered 
service. He served first with Battery A, 302 
Field Artillery, later at the officers’ training 
school at Camp Devins, where he was com- 
mrissioned as a second lieutenant and later 
over-seas. Shortly after returning from 
France he entered the employ of The Travel- 
ers in the actuarial department. 

He is a fellow of the Actuarial Society of 
America, a member of the examination com- 
mittee, an associate of the Casualty Actuarial 
Society, and the possessor of a Phi Beta 
Kappa key. His home is on Blue Hills avenue. 


Becomes Director of National Equity Life 


Littte Rock, Ark., Aug. 10—M. J. Harri- 
son has been elected a director of the National 
Equity Life Insurance Company, with head- 
quarters in the Hall building. Mr. Harrison 
was in the State Insurance Department for six 
vears, part of which time he was Insurance 
Commissioner. He resigned last May to form 
a partnership with Bruce T. Bullion, also a 
former State Insurance Commissioner. They 
are now specializing in insurance law. Mr. 
Harrison received an A. B. degree at Cumber- 
land College and an LL.D. at the same col- 
lege in 1911. He took a special law course 
at Michigan University in 1o11-12. In 1917 
he enlisted in the United States Army, field 
artillery, and served thirteen months overseas. 
He went over a captain and returned a major. 


—The Minnesota Mutual Life Insurance Company 
issued more policies during the month of July than 
ever before in the history of the company, a total of 
1241; 49.2 per cent of these policies were mailed 


out from the home office within one day after the ap- 
plication arrived. 


COLUMBUS MUTUAL PROGRAM 


Ohio Company Plans Interesting Meeting 
at Home Office 


The Columbus Mutual Life Insurance Com- 
pany, Columbus, Ohio, has given out the fol- 
lowing program of its forthcoming agency 
meeting at the home office, August 19-21: 

WEDNESDAY, AUGUST IQTH, 1:30 O’cLOCK 

C. F. Durrant, Presiding. 

Address of Welcome, Myron Hawkins, 
Chart Demonstration of the Golden Rule Con- 
tract, E. A. Newark; The Golden Rule Con- 
tract of the Company, C. W. Brandon, presi- 
dent; “From Him to Whom Much Hath Been 
Given Much Will Be Expected,” Geo. A. 
Boissard, president, National Guardian Life; 
The Necessity for a Plan, S. A. Hoskins, vice- 
president and treasurer; The Ideal Life Insur- 
ance Agent, George A. Ferguson; Insurance 
of Activity Values, F. S. Yantis. 


TuurspAy, AUGUST 20TH, 9:30 O’cLOcK 
A. G. Biggins, Presiding. 

The Value of a Weekly Quota, Vernon B. 
Travis, service manager; Some Aspects of 
Single Premium Insurance, C. H. Cuppett; 
Income Settlements, Lewis Stout, counsel; 
Personality as a Basic Factor in Selling Life 
Insurance, Harry Collins Spillman, New York 
city; Field Experiences, James Van Wagoner. 


Tuurspay, AUGUST 20TH, 1:30 O’cLocK 
E. E. Besser, Jr., Presiding. 

Proposed Policy Changes, D. E. Ball, vice- 
president and secretary; Address, Lieutenant 
Governor Welsh of Michigan; Address, C. M. 
Cartwight, Editor, National Underwriter; 
The New Dividend Schedule, Carl Mitchel- 
tree, actuary and assistant secretary; Three 
C’s, Thomas E. Berry; Medical Topics and 
Announcements, Dr. W. B. Carpenter, vice- 
president and medical director; The House of 
Protection, Messrs. Sprow & Barstow. 


BANQUET, 6:30, SpecIAL Music 
Address, Husbands and Wives, Douglas 
Malloch of Chicago. 


Fripay, AuGust 21st, 9:30 O’cLocK 
T. S. Berridge, Presiding 
The Perfected Endowment Policies, E. E. 
Rullman, president, Builders Mutual Life In- 
surance Company; Some Special Aspects of 
the Perfected Endowment Contract, E. D. 
Smith; Some Sinners I Have Met, Douglas 
Malloch; The Premium Deposit Fund, Jerome 
Lynch; The Cure for Discouragement, Daniel 
Fried; The Approach, David Fischer. 


Is This a World’s Record? 

Cuicaco, Itz., August 10—E. A. Gillispie, 
Guardian Life agent of Shreveport, La., and 
president of the Guardian Leaders Club, sur- 
prised the opening session of the Chicago con- 
vention of the club by presenting one hundred 
and one applications written in one day. Sev- 
enty-six were examined on same day. Over 
two-thirds of the applicants were new policy- 
holders. This is believed to be a world’s 
record. 


Jefferson Standard Meeting 
Mempuis. TENN., August 8, 1925—B. A. 
Donald, manager of the Memphis agency of 
the Jefferson Standard, was host at a gather- 
ing of twenty-seven of the company’s agents 
on August 7. 
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How do you appeal to 
a college? 


Hartford agents have written some 
very desirable college and university 
business by giving the services of 
Hartford Fire Prevention Engineers. 
This nationally advertised service plus 
sound Hartford insurance makes a 
strong appeal to intelligent prospects 
and is a most effective weapon for a 
Hartford agent. 

This is one of the things that make 
a Hartford connection of ever increas- 
ing value to live local agents. 


HARTFORD FIRE 


INSURANCE COMPANY 
Hartford, Conn. ge | 


The Hartford Fire Insurance Company and 

the Hartford Accident and Indemnity Com- 

pany write practically every form of insur- 
ance except life 














What Do You Sell 


Service, Company, or Policy | 
r 
—which? 
a 
All three are important, of course. But to 
our mind the policy is especially so. If you 


agree that the actual contract itself is deserving 
of careful attention and comparison on the 
part of the agent, we invite you to consider 
seriously the United Life policy, ‘“‘A Policy 
You Can Sell.” 


Pe 0, $5,000 
Any accidental death........eee008 10,000 
Certain accidental deaths.......... 15,000 


Accident Benefits $50 per WEEK. 
Also Disability Income, Waiver of 
Premiums, etc. 





ALL IN ONE POLICY 











If there is an opportunity open in your town, 
our Vice-President, Mr. Eugene E. Reed, will 
tell you all about it. Writehim direct—and 
directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 
Concord New Hampshire 


|| Inquire! | 




















AUTOMOBILE INSURANCE 


By AMBROSE RYDER 
A NEW, COMPLETE, STANDARD TREATISE 


Ideal for Agents, Brokers, Adjusters and Underwriters. 
A Handy Reference Book for all Fields of Automobile 
Insurance. 


Covering this unique and ideally arranged book The Eastern 
Underwriter says it is ‘‘Written in his best and cleverest vein 
by one of the country’s leading experts on the subject.” 

This excellent reference and text-book has been written in 
non-technical language, to fill a long-felt need for some standard 
work on automobile insurance—a book that will be of use to 
the man in the field as well as the man in the office. This book 
will save endless correspondence between the agent and the 
home office on matters pertaining to special coverages, policy 
features, how to insure unusual risks, fleet rating, etc. 


DO YOU KNOW THAT 
THERE ARE MORE THAN 20 DIFFERENT KINDS OF 
AUTOMOBILE INSURANCE PROTECTION? 


These and many other matters are carefully explained in 


AUTOMOBILE INSURANCE 


A separate chapter is devoted to SALES METHODS in use 
by successful agents and brokers in various parts of the country. 

A prominent claims man has said: ‘I have read Automobile 
Insurance and it has given me a better understanding of some 
automobile insurance problems than I was able to gather 
during many years of practical claims experience.” 

It is an ideal book for young people in insurance offices, who 
are anxious to broaden their knowledge of automobile insurance. 


LEND THEM A HELPING HAND! 
Price per copy, $3.75 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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CHRYSLER PLAN 


Restraining Orders in New York and 
Wisconsin 








ACTION IN UTAH 





Walter P. Chrysler Makes Statement Up- 
holding Plan 

Judge John C. Knox of the United States 
District Court, Southern District, in an equity 
suit by the Palmetto Fire Insurance Company, 
4 South Carolina corporation, has issued a 
temporary order restraining James A. Beha, 
New York State Commissioner of Insurance, 
from revoking the license of the Palmetto 
Company. 

The restraining order issued is returnable 
to-day, when the court will determine whether 
an interlocutory injunction shall be issued pend- 
ing the final determinations of actions for 
permanent injunction. 

The restraining order follows the action of 
the Chrysler Corporation, a Michigan Cor- 
poration engaged in the manufacture of motor 
cars, in entering into a contract with the Pal- 
metto Company to insure all Chrysler cars 
against loss by fire and theft. Commissioner 
Beha held that the Chrysler finance and in- 
surance plan was contrary to the insurance 
lavs of the State of New York arid served 
notice on the Palmetto Company to appear be- 
fore him Wednesday, August 5, at 10:30 a. m., 
to show cause why the license of the Palmetto 
Company to do business in New York State 
should not be revoked. Cabell, Ignatius & 
Lown, counsel for the Palmetto ‘Company, hold- 
ing that the contract between the Chrysler 
Corporation and the Palmetto Company is a 
Michigan contract, made in Detroit, is valid 
and hinding and consequently appealed to the 
Federal court to protect their interests in this 
State. 


WiIsconsIN ORDER 

Supertor. Wis., August 8—Judge C. Z. 
Luse, of the United States District Court for 
the Western District of Wisconsin, in two 
equity suits, one by the Chrysler Sales Cor- 
poration, a Michigan corporation engaged in 
the manufacture of motor cars, and the other 
by the Clark Motor Company, Milwaukee, dis- 
tributor of Chrysler cars, to-day issued two 
temporary orders restraining. W. Stanley 
Smith, Wisconsin State Commissioner of In- 
surance, from arresting or bringing any ac- 
tions against the Chrysler distributors or deal- 
ffs or issuing any statements that the Chrysler 
plan, whereby Chrysler cars are sold covered 
by fire and theft insurance, is illegal. 

The restraining order issued is effective un- 
til the court determines whether an_inter- 
locutory injunction shall be issued pending final 
‘termination of actions for permanent injunc- 
tion, 

Judge Luse has called Judge Evan A. Evans, 
Circuit judge, and Judge F. A. Geiger, district 
ge, to sit with him in determining whether 


hearing has been set for August 22 here at 
Superior. 

Walter P. Chrysler, president of the Chrys- 
ler Corporation, said to-day: 


To control the deferred payment price of its 
cars, the Chrysler Corporation negotiated for 
uniform finance charges throughout the United 
States and during the next year will save 
prospective purchasers $5,000,000 in reduced 
finance charges. Before uniform finance 
charges could be obtained it was necessary to 
insure cars against loss from fire and theft. 

Before the ‘Chrysler finance and insurance 
plan was put into operation July 1 the plan 
was reviewed by the ablest legal talent avail- 
able from coast to coast and every opinion was 
that the plan was legal. W. Stanley Smith, 
Wisconsin State Commissioner of Insurance, 
contending that the insurance feature of the 
finance plan was contrary to the laws of the 
State of Wisconsin, proposed to arrest deal- 
ers selling Chrysler cars sold insured against 
fire and theft. The Chrysler Corporation hav- 
ing been advised that the contract with the 
fire insurance company made in Detroit, Mich., 
by the Chrysler Sales Corporation, a Michigan 
corporation, was valid and binding, success- 
fully appealed to the Federal court for a 
temporary restraining order protecting them- 
selves and their dealers from the unwarranted 
and illegal interference of Commissioner 
Smith. If the necessity arises the Chrysler 
Corporation intends to take similar action else- 
where. 

The insursnce feature of the plan is in- 
cidental to the finance plan but it is the fea- 
ture which has incurred the opposition of a 
few State Commissioners of Insurance. The 
plan has been in operation more than a month 
and there has been but a single instance of 
attempted interference with our business. 

The Chrysler Corporation is pledved to the 
finance plan and insurance plan it has in- 
augurated. 

The best legal minds in the country assure 
us our plan is legal. Bankers and _ business 
men confirm our judgment that the nlan is 
sound economically. We are saving the pub- 
lic money because it is good business for the 
Chrvsler Corporation or any other corporation 
to do just that. 


Satt Lake Crry, Utau, August 4.—The 
manufacturers of the Chrysler automobile are 
insisting that they have the right under the 
Federal Constitution to operate their selling 
plan here, which provides insurance for one 
year against the destruction of the car. John 
G. McQuarrie, Commissioner of Insurance, 
retorts that it may be so, but that it is his 
intention to enforce the Utah insurance laws 
until they are proved unconstitutional. He has 
stated that the company carrying the risk for 
the automobile manufacturers must be regis- 
tered in the State, in the usual way, and ap- 
point an agent to sign its policies. A fight is 
expected. 


Swiss Reinsurance Company 

The Swiss Reinsurance Company, of Zurich, 
Switzerland, has issued a large and handsome 
brochure, giving a financial history of the com- 
a number of graphs illus- 
trating its progress. There are also cuts of 
the home office in Zurich. The company is 
managed in this country by Percival Beres- 
ford. It has a subscribed capital of 30,000,- 
ooo Swiss francs, of which 7,500,000 are paid 
up. 


pany and containing 
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FIDELITY-PHENIX REWARDS 58-YEAR 
SERVICE MAN 


William W. Andrews, Cashier of Brooklyn 
Office, Receives Gold Watch and 
Check for $1000 


“America Fore’ again honored one of its 
long service men when on Saturday, August 
I, 1925, Chairman of the Board Ernest Sturm 
journeyed to the Fidelity-Phenix Brooklyn 
office at 16 Court street, Brooklyn, and pre- 
sented William W. Andrews, cashier, with a 
gold watch bearing the emblem of the com- 
pany, and a check for one thousand dollars. 

Mr. Andrews is the oldest man in length of 
service in the “America Fore” group of fire 
insurance companies. Fle went to work with 
the old Phenix of Brooklyn in 1867, and re- 
mained with it after its merger in 1910 with 
the Fidelity Fire, the reorganized company 
being called the Fidelity-Phenix. Thus on 
August I he was able to celebrate his fifty- 
eighth year of active service. 

At the ceremonies there were present be- 
sides Manager B. C. Thorn and all of the 
employees of the Brooklyn office, Chairman of 
the Board Ernest Sturm, Vice-President Wm. 
Quaid and Wm. Johnstone of the home office 
loss department, who recently celebrated his 
fortieth year with the Continental. 

Mr. Sturm presented the gifts to Mr. 
Andrews with a few sincere words of grati- 
tude in behalf of the Fidelity-Phenix, for his 
loyal, faithful and efficient service. He said: 

“We meet on this occasion to recognize offi- 
cially your long, faithful and efficient service. 

“Fifty-eight years of such service to one 
organization is something to be proud of and 
to hoast about. You have the honor of being 
the oldest employee in years of active service, 
not only of the Fidelity-Phenix, but of the 


America Fore group, and I feel quite certain 

that you have no peer in this respect in the 
entire fire insurance fraternity.” 
Resign Firemens 

RicHMonp, Va., August 8—West & With- 

ers, of Suffolk, Va., have resigned the repre- 


sentation of the Firemens Insurance Company, 
of Newark, N. J. Lieutenant-Governor West. 
senior member of the firm, declared that he 
felt that his office could not consistently repre- 
sent the company after the Virginia Associa- 
tion had incorporated the National Associa- 
tion’s Milwaukee resolution into its constitu- 
tion. West & Withers conduct a large local 
agency at Suffolk, representing over thirty com- 
panies. Mr. West has been quite active in the 
affairs of the Virginia Association. He has 
just been nominated on the Democratic ticket 
to succeed himself as lieutenant-governor of 
the State, and his election is conceded. 


Heavy Forest Fires in Northwest 

Reports from Western Canada and for sev- 
eral sections of the Pacific Northwest indicate 
that forest fires there are unusually severe. 
Several towns have been menaced and a num- 
her of lumber camps and settlements have 
been wholly or partially destroyed. 
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Iowa Agents Plan Meeting September 16 
and 17 

Des Moines, Iowa, August 10.—Robert M. 
Evans, president of the Iowa Association of 
Insurance Agents, announces that September 
16 and 17 have been fixed for the dates of the 
annual convention, to be held in Des Moines. 
The program will be issued soon. Mr. Evans 
has sent an invitation to the insurance agents 
of the State, whether members of the organ- 
ization or not, and urges their attendance. 
There will be a session Wednesday forenoon 
and one Wednesday afternoon. Either a ban- 
quet or some other kind of entertainment will 
be provided for the night. A final session will 
be held Thursday forenoon. It is believed a 
snappy program consuming oniy a day and a 
half will attract a larger attendance than if 
the events consumed more time. Matters of 
interest to agents in county-seats and smaller 
towns will be made prominent. No long ad- 
dresses will be on the program, but practical 
talks on a multiplicity of subjects of special 
interest will be featured. Mr. Evans states 
that there is an excellent sentiment over the 
State toward the organization and it is be- 
lieved the invitation extended to all insurance 
men, whether members or not, will bring out 
an unusually large attendance. The Iowa 
Association of Insurance Agents has accom- 
plished much in the past for the membership 
and now that a general invitation is extended 
a still broader influence will be exerted in be- 
half of fire insurance interests. This is wel- 
comed by insurance men. 





“‘Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 1,000,000 


Surplus to Policy 
Holders....... 


EE 


1,752,290 
4,543,938 











MICHIGAN AGENTS AGAINST 
CHRYSLER PLAN 


Phil. J. Braun Fails to Convince Commis=- 
missioner Hands of IIlegality 


LansinG, Micu., Aug. 8.—Phil J. Braun of 
Flint, president of the Michigan Association of 
Insurance Agents, and Commissioner Leonhard 
T. Hands, recently discussed the Commis- 
sioner’s approval of the Chrysler-Palmetto in- 
surance plan in Michigan. Mr. Braun pointed 
out bad features of the scheme and the dam- 
aging precedent it sets. He failed, however, 
to convince the Commissioner that the plan vio- 
lates insurance laws of Michigan. Mr. Hands 
admitted the dangers inherent in the scheme, 
but reiterated his contention that it does meet 
requirements of Michigan law, and that he, 
therefore, has no right to interfere with it. 

Despite the fact that some large Michigan 
agencies might stand in line to share in the 
business of some of the large makers of auto- 
mobiles were other firms to follow the ex- 
ample of-the Chrysler Company, the sentiment 
in agency circles appears to be emphatically 
against the innovation. If resident agents ob- 
tained a fair commission for attaching their 
signatures to blanket policies, it is agreed that 
Michigan’s agencies would not fare as badly 
as those of other States if all auto makers 
offered free insurance. The fact that a large 
percentage of the world’s output of motor 
cars comes from this State would give such 
agencies as participated large profits, it is 
pointed out. 


Underwriters Assurance Corporation 

LittteE Rock, ArKk., August 10—The De- 
partment of Insurance and Revenue yesterday 
licensed the Underwriters Assurance Corpora- 
tion of Little Rock to do business in Arkansas. 
They will engage for the present in fire-rein- 
surance business. The capital stock is $100,- 


000, of which $50,000 is paid in. 
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Hail Storms Frequent in Iowa 

Des Moines, Iowa, August 10.—F reakish 
hail storms continue to visit numerous sections 
of the State and each week adds to the burden 
assumed by hail insurance companies. It hag 
been an unusual season for destructive haij 
visitation. It has also been an unusual seq. 
son for tornadoes and wind storms, Experts 
report losses five times in excess of norma! 
seasons. Harry F. Gross, secretary of the 
Iowa Mutual Tornado Insurance Association, 
states that since June 1 that company has paid 
5725 claims totaling $665,000. 

Eight Sundays and seventeen week days js 
Towa’s storm record since and including May. 
All records of the Iowa Mutual Tornado ‘a 
surance Association were broken as to the 
amount of losses paid in one month, one year 
and to one individual. 

With the exception of the years 1902, 1913 
and 1918 Iowa’s storms have been worse this 
year, Mr. Gross said, than any year since the 
company was started in 1885. The losses this 
year were ten times greater than losses jn 
1923, which was a year unusually free from 
storms. 


Excelsior’s Capital Not Reduced 


In a recent article in THE Specraror it was 
stated that the capital of the Excelsior of 
Syracuse, N. Y., had been reduced from $s00,- 
000 to $200,000, thereby adding $300,000 to the 
surplus. While this action has been proposed, 
the Excelsior still has a capital of $500,000 
and a small surplus, no reduction in the capital 
having as yet been made. 


—The New York State Insurance Department has 
issued its annual list of persons, partnerships, asso- 
ciations and corporations licensed as_ brokers, cover 
ing the period from January 1 to May 1, 1925. The 
extent of the list may be gauged by the fact that it 
occupies 417 pages. 
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YAZOO DELTA SUIT 
rance Men Little Worried Over Latest 
Mississippi Tax Scheme 

Jackson, Miss., August 8.—Notwithstand- 
ing the continued heckling of insurance com- 
panies by the Mississippi State Revenue 
Agent, insurance men feel little concern over 
his latest efforts to extract money from the 
companies. W. B. Miller, the present official, 
is trying to force the companies to pay an 
added privilege license of $200 for each line 
of insurance written in the ten counties com- 
prising the Yazoo-Mississippi Levee District. 
The district was created by legislative act 
in 1902, and the commission having charge is 
empowered to collect certain privileges from 
all corporations and individuals operating in the 
territory over and above other taxes paid. 


Insu 


OPINION IN Suit 

At the request of Insurance Commissioner 
T. M. Henry, Watkins, Watkins & Eager, a 
frm of Jackson attorneys, have rendered an 
opinion on the latest suit of Mr. Miller. The 
opinion holds that the law gives any insurance 
company the right to write all lines of insur- 
ance in Yazoo-Mississippi Levee District upon 
payment of the maximum privilege tax re- 
quired for any one line. 


ELECTED ON PROMISE 


When Mr. Miller was elected to succeed 
Stokes V. Robertson, of anti-compact suit 
fame, it was on the promise that he was thor- 
oughly committed to the salary system of com- 
pensation for the revenue collector. The law 
was amended by the last legislature, putting 
this officer on a salary in lieu of 20 per cent 
commissions on penalties collected. However, 
the vicious features of the old law were not 
removed, and deputies are still paid on a com- 
mission basis. There seems to be a large num- 
ber of “special deputies” in Mississippi, and it 
is their activities that are annoying not only 
the insurance companies, but other corpora- 
tions operating in Mississippi. It is hoped 
that this very bad feature of the law will be 
remedied when the next legislature convenes, 
early in 1926. 


General of Topeka Granted Charter 
Topeka, Kan., August 10.—The application 
for a charter of the General Insurance Com- 
pany of Topeka, announced some weeks ago, 
has been granted by the State charter board 
and the promoters of the company are now 
teady to complete the organization of the com- 
pany. The organizers are all experienced fire 
insurance men, two having been agents and 
special agents for big companies in this State 
for many years. The company has a capital 
of two hundred thousand dollars and is char- 
tered to write all fire and tornado lines and 
all the other incidental lines which fire com- 
Panies are permitted to write. Elmer F. 
Bagley, W. F. Bagley, Harmon E. Drum, H. 
H. Hutchinson and H. B. Estes, all of To- 
Peka, are the incorporators of the new com- 
pany, 





WINS SUIT 
Not Indebted to Mutzen- 
becher’s 


International 


The International Insurance Company of 
New York won the suit brought against it by 
the firm of H. Mutzenbecher, Jr., of Hamburg, 
Germany, in which it was alleged that the 
latter had a contract for managing the Inter- 
national Insurance Company, and that $900,000 
was due him under such contract as compen- 
sation. 

Judge Augustus N. Hand of the United 
States District Court, Southern District of New 
York, dismissed the case on the ground that the 
bill of complaint fails to state a cause of action, 
in that no contract was established. A verbal 
contract would have been void under the statute 
of frauds, and also if there had been any con- 
tract it would have been voided by the declara- 
tion of war. 

The International was organized in 1909 by 
the Hamburg Assurance Company, which 
owned practically all of the stock. The Ham- 
burg was under contract with the Mutzenbecher 
firm to pay it commissions upon all reinsurance 
accepted by it, and anpears to have recognized 
the same terms as regards the International. 
In 1914 the International transferred all of its 
reinsurance business to the Hamburg, and in 
1917 it was transferred back, in both of which 
transfers the Mutzenbechers appear to have 
been recognized. The Mutzenbechers claim that 
subsequently they continued to effect contracts 
of reinsurance for the International, and that 
their employment had never been terminated. 


WOULD DISSOLVE ST. LOUIS BOARD 
Charles B. Norris, Former Member, 
Alleges Trust 


Suit asking for the dissolution of the Fire 
Underwriters Association of St. Louis, Mo., 
has been filed in the Circuit Court of that city 
by Charles B. Norris, a former member of the 
organization. 

Mr. Norris’ action is directed against the 
association, and by virtue of their offices against 
the officers and members of the executive com- 
mittee. 

He does not ask for a specific sum of dam- 
ages, but in his petition on this point states that 
the damages suffered by him through the actions 
of the association, if allowed to continue, will 
be “very great and difficult to estimate but will 
exceed $25,000.” 

In his petition Norris charges that the asso- 
ciation is a trust, and is endeavoring to obtain 
for its members a monopoly of the fire insur- 
ance business of St. Louis. 

He also asked for an injunction to restrain 
the association and its officers and executive 
committee from interfering with his business 
and from directly or indirectly preventing him 
from obtaining agencies for desirable insurance 
companies. 

Circuit Judge Rosskopf issued a temporary 
restraining order in the case, making it return- 
able on August 14, when the association must 
show cause why a temporary injunction should 
not issue against them. 
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Grand Rapids Fire Prevention Campaign 


Granp Rapips, Micu., August 8—As Grand 
Rapids starts the ninth month of its all-year 
fire prevention campaign, plans are already 
being considered for a suitable finale for the 
year-long effort. Fire Marshal George T. 
Boughner has suggested that a suitable climax 
for the drive would be a great prevention 
pageant staged on the main streets of the city 
and to include all of the safety forces of the 
city, floats designed by private firms and city 
departments, and several bands to lead the pos- 
sible marchers. 

The prevention campaign has been most suc- 
cessful in reducing the loss from preventable 
fires, it is declared, the number of blazes of 
this character having been appreciably reduced. 
Losses have been fairly heavy, it is admitted, 
but it is felt that great progress has been made 
toward educating the public in carefulness, all 
of the fruits of which will not be realized for 
many years. 
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LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
NEAL BASSETT, President JOHN KAY, Vice-President A. H. HASSINGER, Secretary WELLS T. BASSETT, Secreta 
JANUARY Ist, 1925, STATEMENTS ” 
FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 
ASSETS LIABILITIES CAPITAL NET SURPLUS 
$15,123,531.91 $8,536,871.80 $3,000,000 $3,586,660.11 - een ae 
THE GIRARD FIRE AND MARINE INSURANCE CO., Organized 1853 
$5,474,032.20 $3,213,098.14 $1,000,000 $1,260,934.06 $2,250,934.06 
MECHANICS INSURANCE CO. OF PHILADELPHIA, Organized 1854 
$4,175,490.93 $2,575,127.95 $600,000 $1,000,362.98 $1,600,362.98 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., Organized 1866 
$5,252,813.31 $3,751,385.75 $1,000,000 $501,427.56 $1,501,427.56 
HEAD OFFICES: NEWARK, N. J. PHILADELPHIA, PA. PITTSBURGH, PA, 
DEPARTMENT OFFICES 
Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. Pacific Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managers 
General Agents for Southern Territory: 
Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston. 
LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 































ASSURANCE COMPANY, LTD. 
of London 
100 William St., New York 


HOENTX 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 

Rent, Rental Values, Use & Occupancy, Riot & Civil Commotion, 

Public Liability, Workmen’s Compensation, Burglary & Theft, 
Accident & Health, Plate Glass. 
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C. KE. Clarke, President J.R Anthony, Jr. Secretary 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla, 
Accident and Health Insurance Commercial and Industrial 
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THE LONDON & LANCASHIRE 


INSURANCE COMPANY, Ltd. 
OF LONDON, ENGLAND 





| LONDON & 


LANCASHIRE 
INSURANCE. CO. ) 


LTD 
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New York Department: 
57 and 59 William Street 


A. G. McILWAINE, Jr., Manager 





Insurance Company 


am New Vork = 


Your Your 
Compan 
7 INCORPORATED - 1872 Company 


STATEMENT JANUARY 1, 1925 


$12,500.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


21.338,962.19 


ET SURPLUS 



















Valuable Information Free 


For a limited time The Spectator Company, upon request, 
will send free of charge to any life company or agent in the 
United States or Canada copy of a pamphlet of great value to 
life insurance men, entitled The Business Builder Service. 
This publication explains in detail the most effective business 
getting as well as business holding plan yet devised, and any 
company or agent not conversant with the plan should send 
for a copy of The Business Builder Service at once. 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE 135 WILLIAM STREET 
CHICAGO NEW YORK 


14,337,235.32 
48,176,197.51 


LOSSES PAID POLICY HOLDERS 


$164,897,335.64 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$26,837,235.32 


Home Office, One Liberty Street 











New York City 

















(;eneral Accident 


7, ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING, 4m & WALNUT STS. 
PHILADELPHIA 


WESTERN DEPARTMENT PACIFIC DEPARTMENT 
Cc. R. STREET, Vice-President GEORGE H. TYSON, Gen’] Agent 
W. L. LERCH, Manager 210 Sansome Street 


310 S. Michigan Ave., Chicago, Ill. San Francisco, California 
BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 


NEW YORK—Wwm. H. McGee & Go., General Agents, 15 William Street 
SAN FRANGISCO—George L. West. Manager, 220 Sansome Street 
CHICAGO—Ww. H. McGee & Co., Gen’! Agts., Insurance Exchange Bld¢. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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Loss on a Building in Course of Construc- 
tion.—Losses on buildings in course of con- 
struction are not frequent. Perhaps that is the 
reason why in the fire in Detroit on July 22, 
1925, so little insurance was carried. The 
total loss is placed at about $250,000, only one- 
half of which is covered by insurance. In time, 
when coinsurance is insisted upon in every 
policy of fire insurance, no dount losses like 
this will be properly protected. 

A Record Loss.—A group of reciprocals 
have published a very interesting report in re- 
gard to a loss in a mid-western city. The in- 
teresting fact in it from a financial aspect is 
that the total loss was about half a million 
dollars, of which the reciprocal payment called 
for three-fourths of this amount. Further in- 
formation is added that this is the largest loss 
incurred by the organization in more than forty 
years of existence. Interesting as this may 
as a statement of fact, it is more interesting as 
illustrating the certainty in all forms of insur- 
ance that eventually an undue loss or a loss 
wholly beyond the ordinary will be incurred, 
and the organization must be ready for it. 

Premiums in New York.—In the first six 
months of 1925 the fire insuranse companies 
writing in New York city are reporting vary- 
ing experiences, some having considerably in- 
creased their premium receipts over the cor- 
responding period last year, while others show 
declines. This variation applies among the 
larger companies as well as among the smaller 


= 


ye 


ones. 

More Stability Desirable—In fire insur- 
ance, which is now over 250 years old at least, 
it is interesting to note the number of requests 
that are made in regard to forms, policies, 
rates, etc. Is it not possible to stabilize the 
business and not spend quite so much time and 
money in constantly tinkering with it? The 
primary error undoubtedly is due to the fact 
that too much concentration has been given to 
the securing of business. This has tended to 
strengthen the hands of those who constantly 
ask for changes in regard to the present. prac- 
tices. That is, a change will be suggested on 
the ground that if it is adopted it will result in 
more business, but more often on the ground 
that the business will be transferred to some 


other company. In the latter case it is not 
worth considering, because the community have 
some rights which ought to be respected, and 
they should not be taxed merely for the pur- 
pose of switching business from A to B. There 
1s net the slightest reason why the business of 
fire insurance cannot be stabilized to a far 
greater extent than it is today, with the re- 
sulting benefits to both parties to the contract, 
to say nothing of the lessened friction and 
greater speed with which the business could 
be transacted. 


NEW ORLEANS NEWS-LETTER 


Exchange On Record Against Chrysler 
Plan—Automobile Thefts Discussed 


New Oreans, August 7—The New Or- 
leans Insurance Exchange has gone squarely 
and emphatically on record in opposition to 
the Chrysler insurance coverage scheme and 
has called upon the Secretary of State, who, 
in this State, performs the functions of In- 
surance Commissioner, “to take such steps as 
he deems necessary to stop such unlawful so- 
licitation of insurance.” 


NEEDED A COMPANY 

To put its planned scheme in operation the 
Chrysler Company had to secure the co-opera- 
tion and aid of some insurance company and 
it seems to me that if the company whose 
name and influence are being used could be 
induced to retire from the proposition the 
whole present scheme would fade into noth- 
ingness and leave only a memory behind its 
passage. 

It is safe, I believe, to presume that after 
all the turmoil which the Chrysler scheme has 
aroused no other reputable company could be 
found to rush to the rescue and fill the breach. 

One of the local agents in Baton Rouge has 
been arrested on a charge of embezzling $1800 
in one instance and $39 in another. 

This agent represents the flag-ship of a cer- 
tain insurance fleet and resigned from the local 
board because of its endorsement of the Mil- 
waukee resolution. Not only was the endorse- 
ment given with a vim, but all the members 


with the above one exception proceeded with- 
out delay or circumloclution to give vigorous 
effect to the endorsement. 

The recalcitrant agent stated that the snecial 
agent of his company had authorized him to 
employ all the solicitors he could zet, paying 
them 15 per cent, 20 per cent or 25 per cent 
commission, and assured him that the company 
would in addition allow him an over-riding 
commission on all the business brought in by 
the solicitors. 

A meeting of insurance interests concerned 
in automobile insurance was held in this city 
on the 4th instant in the Association of Com- 
merce building. The meeting was largely at- 
tended. “M. J. Hartson presided and R. W. 
Michael, _agent of Firemans Fund, 
acted as secretary. John H. Dillard of At- 
lanta, assistant manager of the Automobile 
Theft Bureau, and Alonzo Church, State 
agent of the Insurance Company of North 
America, addressed the meeting. 

The auto theft situation has become very 
acute, for thus far this year the number of 
thefts equal those for the entire year of 1924. 
These amount to 600 for the first six months 
of 1925. 

Resolutions were adopted asking the Auto- 
mobile Theft Bureau of Atlanta to establish 
a local office in this city and calling upon the 
city to erect a shed in which stolen cars may 
be housed while awaiting claimants. 

At present such cars are parked in the 
vicinity of the Parish Prison, unprotected from 
weather inclemencies. 

It was claimed that the police department 
was very lax in the early part of the year, due 
to the excitement of a warm municipal political 
campaign, but that since the installation of the 


special 


present administration there has been a 
marked improvement in the situation. 
O’Hacerty. 


Utah Mutuals Take Advantage of New 
Law 


Sart Lake City, Uran, August 7.—The 
Bear River Mutual Fire Insurance Company, 
of Bear River City, has invaded Salt Lake 
City and opened offices in the Dooly building 
with Geo. A. Christensen in charge. The 
company is fifteen years old, but heretofore its 
operations have been limited. The last legis- 
lature gave mutual fire insurance companies 
the right to operate on a state-wide basis. 
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To Our Agency Force:- 


UNDOUBTEDLY you've already noticed the "ADVANCE ITEMS" on the 
COUNTY FAIR. "BIGGER AND BETTER THAN EVER, ETC." 


BECAUSE COUNTY FAIRS ARE GOOD THINGS, they are being held in many 
places all over the Country every year. They BRING the people to- 
gether; they EXPLOIT various industries and PROVE what can be done 
in the matter of LIVE STOCK, CROPS, POULTRY and MANY OTHER THINGS. 
They have a TENDENCY to create FRIENDLY RIVALRY - OR COMPETITION - 
and in general LEAVE a good influence. 


THEY - AND HERE'S THE BIG POINT - OFFER YOU A REAL OPPORTUNITY. 


COMPENSATION AND GENERAL LIABILITY INSURANCE should be written on 
ALL KINDS AND CONDITIONS OF FAIRS. 


RAIN INSURANCE should also be sold to PROTECT THE PROMOTERS from 
loss at the "BOX OFFICE" because of SMALL attendance due to WETNESS. 


We are PREPARED to furnish RAIN INSURANCE just as we are prepared 
to furnish ANY OTHER KIND of protection against PRACTICALLY every 
kind of INSURANCE risk. 


Here is ANOTHER suggestion concerning the things that are COMING 
ALONG NOW, or in the VERY NEAR FUTURE. Something to be PREPARED 
for; LOOK forward to, and GO OUT AND GET! 


Merchants are EVEN NOW getting in their NEW FALL STOCKS. Those 

who REDUCED their insurance during the summer because of depleted 
stocks, are NOW READY FOR INCREASED INSURANCE to cover increased 

and valuable new stocks. LOOK 'EM UP! 


— 
It is the AGENT who walks in the FRONT DOOR as the packing boxes 
come in at the BACK, that GETS the business. © 


WE, FEEL VERY CERTAIN THAT NO OTHER AGENT CAN BEAT YOU WALKING! 


Yours in advance, 


Kha 


NS@RANCE, 
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HE plate-glass insurance rating situation, 

which will be created this fall when the 
National Bureau of Casualty and Surety Un- 
derwriters inaugurates a new department de- 
voted to that class of writings, has provoked no 
little discussion. Some execstives see the 
whole matter as an attempt to 
secure the patronage of the companies now 
using the Moore rating service: others declare 
that it is an essentially wise move. As a mat- 
ter of fact, there is no present mandatory rea- 
son for having any other rating organization 
than the Moore outfit in the plate-glass busi- 
ness: but the Moore body is a one-man proposi- 
tion and, like all such, will fali to pieces with 
the passing of its founder unless genuine reor- 
ganization is undertaken with a view to having 
it “carry on” regardless of the identity of its 
chief. There is something to the National 
Bureau’s argument that it is better to have all 
the branches of casualty rating activity under 
one roof, but the real crux of the matter is 
as stated. Mr. Moore has done a great and 
valued service to the plate-glass writing com- 
panies which none can deny, and which all are 
ready and willing to admit. However, casu- 
alty business is not the plaything of a moment 
nor the business of a decade; it is a vital na- 
tional requirement, which will be in existence 
when the very names of its present leaders are 
forgotten. That organization which is built 
to function uninterruptedly is the one which 
will eventually assume charge of rate making. 
Meanwhile, it is likely that there will be two 
rating organizations in the plate-glass field. 


unwarranted 


ECULIAR liability suits are common 

enough in the courts, but thet brought by 
Irwin Hayes of St. Louis against the owners 
cf the St. Louis Nationals, the local baseball 
aggregation there, just about “takes the cake.” 
The plaintiff alleges that in a recent game be- 
tween the St. Louis Nationals and the Cincin- 
nati Reds, Jim Bottomley, first baseman, “de- 
liberately and with the intention to create a 
situation commonly known as a home run,” 
batted a ball into the bleachers. That ball, says 
the complaint, struck Mr. Hayes in the face, 
“causing nervous shock and disfigurement.” 
And that’s that! Just the same, it’s an indica- 
tion to insurance agents of the necessity for 
urging their clients to secure indemnity pro- 
tection. Furthermore, it points out still an- 
other field for their services. 
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SURETY AND MISCELLANEOUS 


GETTING READY FOR JOINT 
CONVENTION 


Casualty Underwriters and Agents Plan 
Big Meeting at French Lick Springs 
—E. C. Lunt and A. W. Whitney 
to Speak 


Plans for the joint convention of the Na- 
Association of Casualty and Surety 
Agents and the International Association of 
Casualty and Surety Underwriters, to be held 
at French Lick Springs, Ind., on September 
29 and 30 and October 1, are now being formu- 
lated. President James W. Henry, of the 
former group, has sent out a letter urging 
members and others to attend, and Secretary- 
Treasurer F. Robertson Jones, of the latter 
aggregation, prepared a large amount of con- 
vention material before he left for a trip to 
Europe from which he will return about Sep- 
tember 1. 

During Mr. Jones’ absence, the methods he 
laid out are being put into execution by his 
assistant, C. A. Miller. According to present 
plans, there will be two joint sessions of the 
associations to be followed by individual meet- 
ings of the different groups. As has already 
been noted in THE SpecraTor, Spencer Welton, 
vice-president of the Fidelity and Deposit, 
will again be chairman of the entertainment 
committee and, judging by past performances, 
there will be no lack of good times. 

Two of the speakers, already secured for 
the joint sessions, are Edward C. Lunt, presi- 
dent of the Sun Indemnity Company, and A. 
W. Whitney, associate general manager of the 
National Bureau of Casualty and Surety Un- 
derwriters. Mr. Lunt will speak on “The 
Casualty or the Surety Business—Which Fills 
More Asylums?”; while the topic of Mr. 
Whitney’s address will be “Insurance as Con- 
servation, and Its Relation to the Public Wel- 
fare.” 


tional 


Allows Surety Companies’ Claims Against 
Bank 

Des Mornes, Ia., August 11.—Claims of the 
Employees Insurance Company and the South- 
ern Surety Company against the Mechanics 
Savings Bank were allowed by Judge J. E. 
Meyer in an order issued yesterday. The firms 
were allowed preference over general deposit- 
ors. 

The Employees Insurance Company claims 
$13,519.96 and the Southern Surety Company 
$9,013.30, which amounts represented the sums 
they paid the independent school district for 
which they were sureties. 
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COAL MINE ACCIDENTS 





1089 Lives Lost in Six Months of 
1925 
DECREASE FROM LAST YEAR’S 
RECORD 





239 More Deaths in Same Period of 1924 
—Eight Major Disasters Thus Far 

WasuHincton, D. C., August 8—Accidents 
at coal mines in the United States in June re- 
sulted in 145 deaths among the employees, ac- 
cording to information received from State 
mine inspectors by the Bureau of Mines of the 
Department of Commerce. The fatality rate, 
based on the month’s production of 44,971,000 
tons of coal, was 3.22 per million tons, as com- 
pared with 4.16 deaths per million tons in June, 
1924. Seventeen of the 145 fatalities were due 
to a mine explosion at Sturgis, Ky., on June 
8. In June last year 14 lives were lost in an 
explosion at Wilkes-Barre, Pa. 

Reports made to the Bureau of Mines cover- 
ing bituminous mines throughout the country 
showed 95 fatal accidents in June. As the 
output of bituminous coal in June was 37,167,- 
000 tons, the fatality rate was 2.56 per million 
tons. The corresponding rate for June a year 
ago was 3.44, while the average rate for June 
over a 10-year period, 1915-1924, was 3.58, 
thus indicating a marked improvement in June 
of the present year. The reports for anthra- 
cite mines in Pennsylvania showed 50 fatalities 
in June, which, based on a production of 7,- 
804,000 tons, represents a per-million-ton fatal- 
ity rate of 6.41, as compared with 7.14 for 
June last year and 7.23 for the month of June 
during the ten years 1915-1924. 

Accident records covering the first half of 
1925 show a loss of 108 lives in the coal-min- 
ing industry, which is 239 less than the num- 
ber of deaths during the first six months of 
1924. The fatality rate for January-June, 
1925, based on the half-year’s production of 
279,949,000 tons of coal, was therefore 3.89 per 
million tons, as compared with 4.73 for the 
corresponding period last year—a reduction of 
about 18 per cent during the present year. The 
six-month rate for mines 
was 3.45 in 1925 and 4.56 in 924, while for 
anthracite mines alone it was 6.19, as com- 
pared with 5.60. Production records show an 
output of 234,886,000 tons of bituminous coal 
and 45,063,000 tons of anthracite during the 
first half of the present year. 

The explosion at Sturgis, Ky., on June 8, 

(Continued on page 23) 
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REINSURANCE 
FIRE and CASUALTY 


ROSSIA INSURANCE COMPANY 
of America 


THE FIRE REASSURANCE COMPANY 
of New York 


AMERICAN FIRE INSURANCE CORPORATION 
of New York 


UNION RESERVE INSURANCE COMPANY 


of New York 


LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 





ADMINISTRATIVE OFFICES, HARTFORD, CONN. 

















We Write 
Them All 





One-third of our population is made up of children 
under fifteen years of age, according to the latest report 
of the National Bureau of Economic Research. 


One-third of the possible prospects in every community 
are therefore children. 


Lincoln National Life agents can write children down 
to one day old under the Lincoln National Life Juvenile 
Policy which provides for waiver of premium in event 
of the death or disability of the father. 
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The Lincoln National Life Insurance Co. 


“Tts Name Indicates Its Character"’ 
Lincoln Life Building FORT WAYNE, INDIANA 


Now More Than $370,000,000 In Force 














SPRINGFIELD LIFE 
INSURANCE COMPANY 


A Mutual Legal Reserve Life Insurance Company ope- 
rating under the Life Insurance Laws of Illinois. 


Safety — Service — Stability 


ALL STANDARD LIFE INSURANCE POLICIES 

WRITTEN, WITH PROVISION FOR TOTAL AND PER- 

MANENT DISABILITY, PREMIUM WAIVER AND 

DOUBLE INDEMNITY FEATURE POLICIES INCLUDE 

CHILD’S EDUCATIONAL ENDOWMENT AND CHILD’S 
20 -YEAR ENDOWMENT. 


Business In Force . . $80,000,000 
Surplus Fund. . . . . $650,000 


Agents Wanted 


Some excellent territory now open to parties able to qualify 
as General Agents, in the States of Ohio, Illinois, Iowa, Indi- 
ana, Michigan, Missouri and Minnesota. First come first 
served. Exceptionally liberal and attractive contracts offered 
aggressive workers and successful producers. 


Get into touch promptly with 


SPRINGFIELD LIFE 
INSURANCE COMPANY 


SPRINGFIELD, ILLINOIS 
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STILL UNDER BAN 


Fort Dearborn Casualty Underwriters 
Not Yet Authorized in Michigan 








COMMISSIONER REFUSES TO RENEW 
LICENSE 





Insurance Department Wants Financial 
Statement Amended to Meet Re- 
quirements 

Lanstnc, Micu., August 11.—As already 
reported in Tue Spectator, the Fort Dear- 
born Casualty Underwriters of Chicago, 
despite proffered concessions to obtain rein- 
statement in this State following action taken 
by Insurance Commissioner Leonhard T. 
Hands barring it from Michigan, is still with- 
out authority of the State insurance depart- 
ment to do business here. Commissioner 
Hands said last week that the exchange’s 
license would not be renewed, after he had 
examined the latest proposal the reciprocal had 
submitted. 

As soon as the Chicago Exchange received 
notice of Mr. Hands’ action in failing to re- 
new its certificate of authority due to its re- 
fusal to allow the department to amend its 
1924 report in the matter of premium reserve 
liability, a fight was begun for reinstatement. 
A report was given out that the matters in 
controversy had been settled and that business 
would be continued. This claim Mr. Hands 
immediately refuted, for at that time no 
representative of the Fort Dearborn Casualtv 
Ine:, 
When the reciprocal’s man- 


Underwriters, had even conferred with 
the department. 
agement discovered that Mr. Hands w>s deter- 
not to renew its 
were offered. The latest one received, which 
has just been turned down bv the Commis- 
sioner as unsatisfactory, was in the form of 
a promise to substitute a new policy agreement 
for Michigan accepting the de- 
which the 
reciprocal is allowed 35 per cent of premium 
receipts to defray all costs of onersting the 
exchange. Under the old contract, the Fort 
Dearborn attorney-in-fact was given 10 per 
cent of premium deposits but, according to the 
department, this deduction did not defray 
acquisition and maintenance costs but was 
purely compensation for the attorney-in-fact. 
Total deductions for all purposes, it was con- 
tended, amounted to practically 65 per cent. 
Under this system of computation, but $68,550 
was reported for 1924 as its reserve liability 
for unearned premium deposits, although total 
net premium deposit shown was $386,154. The 
department requested that the former figure be 
amended to $122,131 but the exchange manage- 
ment refused to take such action and appealed 
for approval of its report on the grounds that 
a stock company was soon to be formed to 
take over the business of the reciprocal. 
“With Michigan subscribers paying 35 per 
cent to the attorney-in-fact to defray all costs, 
while subscribers of other States pay a total 
of around 65 per cent but share alike in losses. 


mined license, concessions 


subscribers 
partment’s authorized contract, in 


where is the principle of reciprocity on which 
such an exchange is supposed to be founded ?” 
pertinently queries the Commissioner: “The 
Michigan department is not going to accept 
any such proposition. The exchange’s license 
will not be renewed.” 

Under the existing status of affairs, the 
reciprocal’s business written since March 1, the 
date of expiration of the old license, is all in- 
validated. Premium receipts for 1924 
amounted to $61,617, with losses approximat- 
ing $40,000. 


APPEALS FROM DECISION 


Wisconsin Commissioner Seeks Bar to 
Union Indemnity’s Stock Transfer 
Plan 


Mapison, Wis., August 11.—W. Stanley 
Smith, Commissioner of Insurance, has filed 
an appeal from the decision of the circuit court 
of Dane county in the case of the proposed 
stock transfer of the Northwestern Casualty 
Insurance Company of Milwaukee and the 
Union Indemnity Company of New Orleans. 
Recently Judge E. Ray Stevens held that the 
Commissioner of Insurance had no power to 
prevent the movement. A 
been issued by the circuit court which would 
direct the Commissioner 
authorize the issuance of a permit for the ex- 
change of stock. From this mandamus order 
Commissioner Smith has filed an appeal to the 
supreme court. The matter will probably be 
argued some time in October. 

Commissioner Smith is also withholding his 
consent to the exchange of stock of the Ac- 
cordian Insurance Company of Milwaukee and 
the Firemens Fund of New Jersey pending the 
Northwestern 


mandamus _ has 


of Insurance to 


decision in the 
The 
volved in both cases. 

Commissioner Smith takes the position that 


outcome of the 


Casualty case. same principle is in- 


any company outside of Wisconsin, consolidat- 
ing with a Wisconsin company, must remain a 
Wisconsin company and continue to be domi- 
State. 


ciled within the 


BROADENS FIELD OF SERVICE 


Commercial Standard to Write Casualty 
Lines—Capital Increased by $100,000 


Datias, Texas, August 10.—The Commer- 
cial Standard Insurance Company of Dallas, 
Texas, with the approval of the attorney-gen- 
eral, has amended its charter, enlarging from 
a fire company to one which will write all lines 
of casualty insurance except accident and 
health. This is the first time a fire company 
has so expanded in Texas. The capital stock 
was increased from $100,000 to $200,000. 

The company was chartered as a fire com- 
pany in 1924 and sought to amend its charter 
to write all casualty lines but was refused ap- 


proval by the attorney-general, whereupon it 


sued on a mandamus in which the supreme 
court held it could so expand, conditional upon 
an increase in its capital stock. 
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FORMS STOCK COMPANY 





Texas Employers Rewrites Business 
in New Organization 





GOES ON ALTERED BASIS 





Net Premiums in 1924 Aggregated $1,- 
628,352—Surplus Was $511,713 


Curcaco, Itt., August 10.—Business of the 
Texas Employers Insurance Association of 
Dallas, one of the largest mutual compensa- 
tion carriers in the country, is being rewrit- 
ten in a newly organized stock company formed 
for that purpose by its management. Homer 
R. Mitchell is secretary and general manager. 

The Texas Employers Insurance Association 
had, as of December 31, 1924, total admitted 
assets amounting to $1,632,901 and a surplus 
of $511,713. It had a special reserve for un- 
paid losses of $709,332 and, in addition, a re- 
insurance reserve of $214,860, besides a con- 
tingent reserve fund of $95,000. 

The mutual has confined its operations to the 
writing of workmen’s compensation. During 
1924 the net premiums of the Texas Employ- 
ers totaled $1,628,352. 

The premium income reached its highest 
point, however, in the year of 1920, at which 
time the total receipts approximated $2,900,000. 
Announcement of the reorganization of the 
Oilmens Reciprocal Association, a large recip- 
rocal compensation carrier in Texas, on a stock 
company basis also has been made. 


PRUDENTIAL’S ACCIDENT RECORD 


1924 Figures Show Nearly 124,000 
Fatalities 


There was one accidental death in every 
twelve occurring last year among policyhold- 
ers in the Prudential Insurance Company. Out 
of a total of nearly 124,000 deaths almost 10,- 
000 were untimely. What proportion of these 
were due to carelessness or were met in the 
pursuit of pleasure cannot be estimated. The 
manner in which the number of Sunday and 
holiday motor and drowning accidents through- 
out the country increases can be seen from the 
fact that automobiles claimed the largest num- 
ber of these victims and that water also took 
a heavy toll. 

The economic loss to the nation may be meas- 
ured by the fact that approximately 35 per 
cent of the accidental deaths were of persons 
between twenty and forty years of age—the 
most richly productive years. Nearly 20 per 
cent of the deaths were of persons under 
twenty years old. 

This premature loss of life cost the company 
more than half a miliion dollars in excess of 
the claims that would have been paid had the 
deaths been from natural causes. Many of the 
ordinary policies have a double 
clause which provides, in event of accidental 
death, payment of double the amount of the 
face value of the policy. On such policies 
alone the Prudential paid $554,648 plus the 
face values, or a total of $1,100,256. 


indemnity 
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PH DIFFERENCE 


between an automobile liability policy with 5/10 limits and one with 50/100 
limits is the same as the difference between a picket fence anda stone wall. 
The picket fence has holes in it, through which the “varmint” can creep 
in. The stone wall is a solid protection. 


Stone walls can be built for policy-holders, instead of picket fences, by 
use of REINSURANCE; which we furnish to Casualty companies. 


E.G TRIMBLE, PRESIDENT. 
KANSAS CITY 


CHICAGO LOS ANGELES NEW YORK 
INSURANCE EXCHANGE 719 DETWILER BUILDING 80 MAIDEN LANE 
JACK WOODHEAD LOUIS de 8S. FULLER EHMANN & COMPANY 






































: Writing Casualty Insurance 
Field Annuals Fidelity and Surety Bonds 


Insurance Directories 


for 
*Greater New York Tennessee 
+New York State North Carolina 
New Jersey South Carolina 
Kentucky Virginia 
Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of. com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” Wy : 


Price of each $5.00 Postpaid Ms mae 
THE INSURANCE FIELD COMPANY ARN 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. Home Office: DAVENPORT, IOWA 
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PRESIDENT J. SCOFIELD ROWE 
REPORTS 
Shows Splendid Gains Made by Metro- 
politan Casualty—Admitted Assets 
Now $6,134,211 

The semi-annual report of the president has 
just been made by J. Scofield Rowe to the 
stockholders of the Metropolitan Casualty In- 
surance Company of New York. Substantial 
increases are shown in practically all depart- 
ments of the company’s business, the admitted 
assets having been augmented from $2,895,133, 
as of June 30, 1924, to $6,134,211, as of the 
same date this year. Within the same period 
the invested assets have increased by $1,283,549 
to a total of $2,972,793. Total premiums writ- 
ten during the year ending June 30, 1925, were 
$5,052,271, while the income from investments 
was $196,307. As of that date, the company’s 
capital stock was $1,400,000, with a surplus of 
$166,242 and a surplus to policyholders of 


$2,566,242. 
President Rowe's report, which is dated 
July 31, 1925, in addition to showing the 


splendid gains made by the company in its 
fnancial statement, indicates that the organi- 
zation has been very active wit regard to bet- 
tering service to policyholders. A working 
alliance has been consolidated with the Agri- 
cultural Insurance Company of Watertown 
whereby both companies offer their agents an 
“all-cover” automobile policy. Plans are also 
under way for other combination policies, one 
of which will extend the Metropolitan Casu- 
alty’s blanket residence policy to cover burg- 
lary and theft, water damage, glass breakage, 
liability and property damage from aircraft 
and automobiles. 

The appointments of Darwin R. James, Jr., 
president of the East River Savings Institu- 
tion, and C. Stanley Mitchell, president of the 
Central Mercantile Bank, to the board of di- 
rectors of the Metropolitan Casualty, are also 
noted in President Rowe’s report, which goes 
on to point out that the company has opened 
branch offices in Newark, Buffalo, Indianapo- 
lis, and Los Angeles since January 1, 1025. 
Development of the Boston surety branch to 
include all casualty lines is now under way. 


F. P. Stanley Returns from Vacation 

F. P. Stanley, superintendent of agencies 
for the Norwich Union Indemnity Company 
and the Phoenix Indemnity Company, has re- 
turned to the home offices after a vacation trip 
of about three weeks spent in making an auto- 
mobile tour through Northern New York and 
surrounding territory. 


Faxe & Laiks Appointed 

The Hudson Casualty Insurance Company, 
Jersey City, N, J., has announced the appoint- 
ment of Faxe & Laiks as general agents at 
Passaic in that State. This agency organiza- 
tion is active and energetic besides being well 
Mnown throughout the territory in which it 
operates. Faxe & Laiks formerly represented 
the Car & General. Under their present con- 
nection they will represent the Hudson Cas- 





ualty for such casualty lines as general lia- 
bility, plate glass and automobile and others. 


JOHN I. FISHER’S APPOINTMENT 
Underwriting Manager of West American 
Casualty Is Experienced Official 
The recent appointment of John I. Fisher as 
underwriting manager of the West American 
Casualty Company, Los Angeles, brings to that 
organization an official of real casualty expe- 
rience. Mr. Fisher, who will also be asso- 
ciated with the Western Underwriters, con- 
nected with the West American Insurance 
Company, was formerly field supervisor for 





Joun I. FIsHEr 


the accident and liability department of the 
7Etna Life at the home office of that company 
in Hartford. When he went to the Pacific 
Coast, he became, for a time, connected with 
the Equitable Life of New York out there. 
His experience embraces both field and head- 
quarters efforts and he is a capable executive. 


New York Indemnity Forging Ahead 

William B. Joyce, chairman of the boards 
ef the National Surety and New York Indem- 
nity companies, writing in the “Broadcaster,” 
the official organ of both institutions, says of 
President M. O. Garner of the latter: 

Although Mr. Garner has been in office but 
four months, satisfactory strides have been 
made in reorganizing the company’s staff both 
in the field and home office, the net result be- 
ing the elimination of a tremendous volume of 
extremely unprofitable compensation business 
in New York, the acquisition of several very 
able men to the personnel and a decrease in 
operation expense. 

Further improvements will be made as oc- 
casion requires, all to the end that the New 
York Indemnity Company will rank with the 
National Surety ‘Company in both size and 
prominence, as it deserves. 

When seen by a representative of THE 
Spectator, Mr. Garner discussed the future 
possibilities of the New York Indemnity and 
said: “If we are left untrammeled and alone 
to work out our own salvation, I am convinced 
that we will, in about five years, match the net 
premium income of the National Surety. I 
am confident we can, with our present officers 
and our splendid agence force, so handle our 
company as to show a profitable return on un- 
derwriting operations.” 
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ISSUES NEW FORM 


Etna Combines Accident and Health 
in Disability Policy 


WENT INTO EFFECT AUGUST 1 








Provision Made for Two Weeks’ Waiting 
Period, But This Can Be Waived 
The combination of accident and health in- 
surance in a disability policy, embracing each 
of these hazards in one contract, was made 
available by the AZtna Life Insurance Com- 
pany, Accident and Liability Department, on 

August I. 

The new policy form, which does not pro- 

vide death indemnity, makes provision for a 
two-weeks’ waiting period in the health por- 
tion, although a rider is attached whereby this 
feature may be placed in immediate effect in 
consideration of an additional premium. The 
letter, notifying general agents, branch man- 
agers, claim adjusters, etc., of this new con- 
tract, Says: 
_ This is the first commercial disability pol- 
icy to contain the waiting period feature in 
the health portion. We are so thoroughly con- 
vinced that the waiting period plan, as applic- 
able to health insurance, is not only desirable 
from an underwriting standpoint, but is also 
desirable from the standpoint of the policy- 
holder when premium rates and eligibility are 
concerned, that we have decided to incorporate 
this feature in all forms of commercial policies 
providing health insurance, and as fast as new 
policies are printed the old forms providing 
coverage from the first day up will be with- 
drawn. 

This action, while reducing the number of 
forms of policies in use, does not mean that 
we will refuse to write health insurance pro- 
viding coverage from the first day up. When 
health coverage from the first day up is de- 
sired under the above policy or any other pol- 
icy which contains the waiting period provi- 
sion, a full cover health rider must be attached 
to the policy, and the additional premium paid 
by the policyholder. This rider will be issued 
only when the policy is issued, or on renewal 
date. When such a rider is issued in connec- 
tion with a new policy, that fact must be noted 
on the application, and when issued in connec- 
tion with a renewal, the renewal receipt issued 
at the reduced premium should be returned to 
the home office in order that a new one may 
be issued for the correct premium. 


Coal-Mine Accidents 
(Concluded from page 19) 


brought the total number of major disasters 
thus far in 1925 to 8 with a loss of 178 lives, 
as compared with 6 similar disasters and a 
loss of 308 lives during the first half of 1924. 
The six-month fatality rate per million tons, 
based exclusively on major disasters, was .64 
for 1925 and 1.42 for 1924. 

An examination of the causes of the 1089 
deaths in the coal industry in the first half of 
1925 and a comparison thereof with the acci- 
dent record for the corresponding period last 
year show a reduction of nearly 50 per cent 
in the per-million-ton fatality rate from ex- 
plosions of gas or coal dust and a small re- 
duction in the death rate from falls of roof 
and coal. 
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Prominent Agents and Brokers 


Actuarial 


—__ 


Actuarial 








LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 


American Eagle Auto- National Union | New Amsterdam 
mobile Hartford National Hartford Casualty Co. 
U.S. Fire Indemnity Company 
Stuyvesant of America 
Automobile Insuranee 
BROKERS’ LINES SOLICITED 


American Equitable 
Fidelity-Phenix 
Insurance Co, 

State Pa. 


a? 














COPELAND and COTHRAN 
CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


ATLANTA, GA. 


502 Forsyth Bldg. 


Le 




















Actuarial 





FREDERIC S. WITHINGTON 


F.A. 1. A. 


CONSULTING ACTUARY 


Midland Life Building 
Armour Bivd. & Main St., Kansas City, Mo. 


L.A. GLOVER & CO, 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 


——— 








Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Consultations 
Valuations 


NEW YORK 


Audits Calculations 
Examinations 


50 BROAD STREET 











“Conservation Specialists 





The Otis Hann Company, Inc. 
‘‘Life Insurance Service’’ 
10 So. La Salle St. Chicago, Il. 


References Covering Past 23 Years 





I. M. RUBINOW, Ph. D. 


CONSULTING ACTUARY 
and STATISTICIAN 


Workmen's Compensation 
Liability and Casualty Lines 
Industris! Funds, etc. 


1600 Bankers’ Trust Bldg, 
Pailadelphia 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 











JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 

Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 





E. L. MARSHALL 


CONSULTING ACTUARY 


Hubbell Building 
DES MOINES, IOWA 











Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reorganization. 


75 Fulton Street New York 











GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 FRANKFORT ST. NEW YORK 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 








T. J. McCOMB 
CONSULTING ACTUARY 








Adjuster 











SANBORN & SLOAN, Ltd. 
AUTOMOBILE INSURANCE 


ADJUSTERS 


Anywhere in Province of Ontario, Canada 
401 ROYAL BANK BLDG., TORONTO, ONT. 


























CHICAGO Colcord Bidg., OKLAHOMA CITY, OKLA. 
Statisticians 
A. SIGTENHORST, F.A.I.A. F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY CONSULTING ACTUARY Underwriters 


National City Bank Bldg., WACO, TEXAS 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 

















FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Indianapolis, Ind. 
Des Moines, lowa 


Hume Mansur Bldg. 
Hubbell Building 


ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 
WASHINGTON, D. C. 


NASHVILLE, TENNESSEE 











10 Jackson Place, N. W. 


Independent Life Building 





Statistical Bureau, 


We render complete statistical service 
and relieve you of the pressure of annual 


statement filing. 


We are also equipped to prepare can- 
cellation and reinsurance schedules, of 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 


Phone: JOHN 1090 
50 John St. 


New York City | | 


Inc. 





























Thursday 


—:_ 





Trust Bldg, 
phia 





L. 





ONT. 





I | 


| 


nc. 


rvice 
anual 


can- 
Ss, oF 
ulat- 
; de- 


city 




















THE SPECTATOR 





Miscellaneous Insurance 








Adjusters 








ADJUSTERS & APPRAISERS 
LIMITED 


164 St. James Street, 
MONTREAL, CANADA 


Claims under all classes of insurance in- 
vestigated and adjusted. Companies 
only. 

A. F. MacDonald J. E. Duckett 


R. G. Lefebvre G. R. McKee 
G. A. Bayles, Man. Director 











The Insurance Student’s Note Book 


The Metropolitan College at St. Albans, 
England, has issued The Insurance Students’ 
Note Book, which embraces the principal sub- 
jects of the examinations of the Chartered 
Insurance Institute. 

In the fire branch the subjects include Build- 
ing Construction; Common Hazards; Fire In- 
emunet Principles and Practice in the United 
Kingdom; Plan Drawing; Policy Drafting 
and Endorsements; Average Clauses and Loss 
Apportionments; Law of Fire Insurance and 
Fire Insurance Contracts; Fire Extinguish- 
ment and Fire Alarm Systems: Electricity; 
Insurance Against Loss of Profits Through 
Fire. 

The life branch treats of Compound Interest 
and Tables of Mortality; Well-known Diseases 
and Their Effect on Longevity. and ‘Common 
Medical Terms; Geography and Occupational 
Risks as Affecting Life Assurance; Different 
Types of Assurance and Proposals Therefor ; 
Policies—Conditions, Drafting and Endorse- 
ments; Life Assurance Practice—Collection of 
Premiums, Revivals, Loans, Surrenders, 
Claims, etc.; Law Affecting Life Assurance 
Practice; Life Office Valuations; Sources of 
Profit and Methods of Distribution; Valuation 
Schedules. 

In the accident branch the topics treated are 
Personal Accident, Disease and Sickness In- 
surance, including Claims Procedure; Motor 
Insurance; Guarantee Insurance; Burglary and 
All-Risks Insurances; Public Liability Risks 
Generally; Workmen’s Compensation Insur- 
ance; Statutory Law, including Claims and 
Court Procedure; Legal Aspects of Public 
Liability Insurance, including Court Proced- 
ure; Physiology and Anatomy, including Ele- 
mentary Human Physiology. 

The marine branch covers the following 
topics: Marine Insurance Act, 1906; Law and 
Practice of Marine Insurance; Marine Ac- 
counts and Investments; Geography in Rela- 
tion to All Matter Which an Underwriter 
Should Know, including Oceans and Seas, 
Ports and Roadsteads, Routes of Navigation, 
etc.; General Knowledge of Shipping and 
Ships; History of Marine Insurance. 

Other general topics are Assurance Compa- 
nies Act, 1909; Accounts and Investments— 
Fire, Life and Accident Branches; Correspon- 
dence, ete—Life and Accident Branches: 
Thesis Writing; Insurance and Commercial 
Abbreviations, and an index. 





The Note Book is published primarily with 
a view to assisting students of the Metropoli- 
tan ‘College who are preparing for the exami- 
nations of the Chartered Insurance Institute, 
and the authors have grouped together the 
main headings of the principles of each sub- 
ject in a book of handy size, which may be 
readily referred to by the student. 

A vast amount of information has been con- 
densed into this book of 490 pages, which is 
interleaved also for the convenience of stu- 
dents desiring to make notes upon particular 
The book covers nearly all subjects 
of examinations, and will be found of much 
interest by American underwriters and students 
of underwriting science and practice in this 
country. 

The Insurance Students’ Note Book may be 
obtained from The Spectator Company, sell- 
ing agents, at $6 per copy. Every American 
insurance company should have a copy of this 
work in its library and all students of the busi- 
ness will find much of 
covers. 


topics. 


interest between its 








PERSONAL ITEMS | 





George C. Newman, known affectionately as 
“Uncke George” by hundreds of fire insurance 
men all over Iowa, has just celebrated his 
seventy-eighth birthday. He was the recipient 
of congratulations from a host of friends. He 
came to Des Moines in 1884 and through the 
passing years he contributed of energy and ser- 
vice to both life and fire insurance activities. 
In point of service he is the oldest representa- 
tive of the insurance business in Iowa. For 
several years he was local manager of the 
Western Adjustment and Inspection Company. 
He is now retired but still maintains an active 
interest in all insurance endeavors. Mr. and 
Mrs. Newman celebrated their golden wedding 
a few years ago and their happiness is en- 
riched by the love and esteem of all who know 
them. 


B. F. Hadley, vice-president and secretary 
of the Equitable Life Insurance Company of 
Iowa, is the owner of the country’s largest 
airmail terminal, Hadley field at New Bruns- 
wick, N. J. He returned to Des Moines re- 
cently from New York, where he was in con- 
ference with J. E. Whitlock, superintendent of 
the Eastern division of the airmail service, on 
further plans for enlarging the government's 
Eastern terminal on the transcontinental route. 


Pearce H. Young, formerly assistant man- 
ager of the St. Louis, Mo., branch office of 
the Missouri State Life Insurance Company, 
has been appointed agency instructor for the 
company to succeed Henry W. Ramsey, re- 
signed. Mr. Young has an excellent back- 
ground for his new duties. He gained his 
educational training at Soldan High School, 
Westminster College and Washington Uni- 
versity after passing through the grade schools 
of St. Louis, Mo. He joined the Missouri 
State Life as assistant manager of the St. 
Louis branch in November, 1922. In addition 
to his broad knowledge of life, group, health 
and accident insurance, Mr. Young has proven 
his ability to sell all these branches of insur- 
ance. 


Bankers Life Company Has Fishing 
Campaign 

A man and his hobby inspired and stimu- 
lated 3000 salesmen and the result was a new 
monthly record of examined business for the 
Bankers Life Company, of Des Moines. 

Pictured below is the man, George Kuhns, 
president of the Bankers Life Company; the 
proscenium, a shady nook on the Des Moines 
river, and the background represents a part of 
the 6486 applications for new insurance written 
by Bankers Life salesmen in June on a “fish- 
ing” expedition which honored Mr. Kuhns. 

Every time a Bankers Life salesman wrote 
an application in June he attached a card to it, 
upon which was portrayed, in vivid colors, a 
deep-sea denizen. On the card the salesmen 











GrEorRGE KUHNS 


‘ ’ 


designated the size of his “catch;” a sunfish 
if the application was for $1000; a bass, if it 
was for $2500; a muskie if for $5000; a wahoo 
if for $10,000; a tarpon if for $25,000; a devil- 
fish if for $50,000. 

The card was addressed to Mr. Kuhns. 
“Here’s another fish for your string,” it said. 

When the month came to an end the cards 
were collected, laced to stout cords and lashed, 
row upon row, to stalwart oaks along the river 
bank near the home office. Mr. Kuhns donned 
his fishing apparel, stood before the assembled 
string and the camera caught the above pic- 
ture. 

Mr. Kuhns’ “string” of 6486 applications 
totaled $22,080,307, the largest month’s business 
in the history of the company of which he is 
head. 


, 


Frank T. Loomis Joins Albert Frank 
& Co. 
Frank T. insurance editor of the 
Chicago Evening Post, has joined the adver- 
tising firm of Albert Frank & Co. of New 


Loomis, 


York, Chicago, Boston and London. Insur- 
ance advertising departments will be estab- 


lished in each of the American offices of the 
comnany, with Mr. Loomis in charge. 

Mr. Loomis has been connected with insur- 
ance for twenty years, and has been insurance 
editor of the Chicago Evening Post for the 
past seven years. He is well known to the 
business, especially in Chicago. 
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MANUFACTURERS’ LIABILITY 
INSURANCE COMPANY 


Jersey City, N. J. 


| Stock Company | 
CAPITAL $400,000 


KINDS OF INSURANCE WRITTEN: 
Workmen’s Compensation, Auto Liability, Property 
Damage and Collision, Accident and Health and 
General Liability. 


) 











nit HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 























AUGUST 


Windstorm Insurance 





The equinox coming in September makes 
August the month to sell Windstorm Insurance. 


Late summer records usually show a long list 
of settlements for destruction caused by sudden 
blasts—and a list of new policies drawn up after 
the damage has been done. 


The wide-awake Star Agent is setting this 
month aside for a drive on Windstorm policies. 
Every one on his books will be told—by mail, 
by phone and by personal call—of the low rate 
and the ever present hazard. 


This year if any of his clients suffer loss 
through windstorm, cyclone or tornado—they 
will lay the blame on themselves. 


5 FAR 


Insurance Co. 











THE COMPANY WITH THE L.&L.&G. SERVICE 




















Pan-American Service Includes 


Educational Course 
Individual Sales Planning 
Aid in Organization and Business Building 


Unexcelled Policies—Life, Group, Accident and 
Health 


We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmons, Vice-President and General Manager 


Pan-American Life Insurance Co. 
NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 














MORE THAN 50% 


of the business written by some of our larger 
agencies is a direct result of the Fidelity lead 
service. Our agents interview interested pros- 
pects—people who have written the Head 
Office for information. 

Fidelity is a low-net-cost company operat- 
ing in 40 states. Full level net premium re- 
serve basis. Over quarter of a billion in- 
surance in force. Faithfully serving insurers 
since 1878. oA ad 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILA. 
WALTER Le MAR TALBOT, President 


A Few Agency Openings for the Right ACen 
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Notes on Selling Bankers’ Blanket Bonds 


By Joun J. [aco 


Manager, Burglary Department, Fidelity and Deposit Company 


HUS far we have been extolling the 
broad coverage of the blanket bond 
Form 2. It is just as important that 
we point out to the bank what the bond does 


not cover. 

The exclusions are conveniently grouped un- 
der one section. 

This bond does not cover— 

(a) Any loss resulting directly or indirectly 
from forgery, unless the forgery be committed 
by or in collusion with one or more of the 
employees. 

(b) Any loss through larceny or theft, com- 
mitted by any person to whom any employee 
shall have, otherwise than through dishonesty, 
delivered property or extended credit. 

As we shall see later on, these exclusions are 
not contained in a broader form of blanket 
bond (Form No. 8) which may be issued at a 
higher premium rate than Form No. 2. 

(c) Any loss resulting directly or indirectly 
from any of the following causes: Insurrec- 
tion, riot, or civil commotion (unless the prop- 
erty is lost while in the custody of an employee 
under the circumstances defined in Paragraph 
C of Section 1 hereof, and unless, when such 
employee was dispatched, there was no knowl- 
edge on the part of the insured, or its officers 
or partners, of such insurrection, riot, or civil 
commotion), earthquake, volcanic eruption or 
similar disturbances of nature, military or 
usurped power. 


Riot AND Civit CoMMOTION 
A rider may be attached to the bond strik- 
ing out “riot and civil commotion” exclusion. 
An additional charge of 10 per cent of the 
basic rate is made for the attachment of this 
rider, 
(d) Any loss resulting directly or indirectly 


PART II 


from the act or acts of any director of the 
insured, other than one employed as a salaried 
official, or of any partner of the insured. 

(e) Any loss of property, unless prior to the 
occurrence of such loss an employee or part- 
ner of the insured shall have examined such 
property and made a record thereof, which 
shall contain the nominal value and description 





None of the available textbooks on 
suretyship give any considerable atten- 
tion to bankers’ blanket bonds. Never- 
theless, a detailed knowledge of these 
bonds is of transcending importance to 
surety agents. Practically every surety 
agent is called upon at least once a 
year to solicit blanket bonds or to com- 
bat vigorous competition for those which 
he already controls. The stakes are 
high because the smallest possible 
blanket bond premium is five hundred 
dollars. 

The author of the accompanying 
articles has enjoyed an extensive experi- 
ence in selling these bonds in collabora- 
tion with local agents, and ts by train- 
ing constrained to view the subject from 
a sales angle. Following publication of 
them in Tue Specrator, if sufficient in- 
terest is shown, the articles will be col- 
lated in book form. Companies, man- 
agers, general agents and agents who 
are interested are invited to communi- 
cate with the  publishers—Enpitor’s 
Nore. 











of such property and be sufficient for the pur- 
pose of determining the amount of such loss. 
It is understood that this clause shall not apply 
to any loss of property which the insured shall 
show to have occurred on the date of the re- 
ceipt of such property by or on behalf of the 
insured, nor shall it apply to loss of property 
owned by the insured. 

(f) Any loss resulting from authorized or 
unauthorized transactions in foreign exchange 
arising out of fluctuations in such exchange. 

(g) Any loss of property contained in cus- 
tomers’ safe deposit boxes, unless such loss be 
sustained through any dishonest act of an 
identifiable employee under such circumstances 
- shall make the insured legally liable there- 
or. 


The intent of these exclusions is obvious and 
any reasonable banker will concede them. 

A further exclusion is incorporated when 
the misplacement rider is added— 


(h) Any loss resulting from shortages in 
the tellers’ cash due to errors; and any such 
shortage not in excess of the normal shortage 
in the tellers’ cash shall be assumed to be due 
to error. 


Blanket bonds issued by American com- 
panies are not annual policies. The term be- 
gins on the date of execution and the bond 
continues indefinitely until canceled in accord- 
ance with its provisions. 


This bond covers losses which shall be sus- 
tained after noon, standard time at the in- 
sured’s main office, of the date hereof and prior 
to noon, standard time as aforesaid, of the 
effective date of the cancellation of this bond 
as provided in Section 14 hereof, and which, in 
case of losses caused by any employee or em- 
ployees as to whom this bond, prior to such 
cancellation, shall have terminated as provided 
in Section 15 hereof, shall be discovered before 
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the expiration of one year from such termina- 
tion, and in case of all other losses, before the 
expiration of one year from the date of such 
cancellation. 

This bond shall terminate as to any 
employee: (a) at noon, standard time as 
aforesaid, upon the effective date specified in 
a written notice served upon the insured or 
sent by registered mail. Such date, if the 
notice be served, shall be not less than fifteen 
days after such service, or, if sent by regis- 
tered mail, not less than twenty days after the 
date borne by the sender’s registry receipt; 
(b) immediately upon discovery by the insured 
of a default hereunder on the part of such 
employee. 

This feature often escapes the attention of 
bankers and even of agents who, through 
knowledge of other forms of insurance, are 
accustomed to think in terms of annual insur- 
ance policies. The premium for the bond is 
payable annually and this sometimes gives rise 
to the idea that the bond runs from year to 
year as renewed. As a matter of fact no re- 
newal certificate is necessary. Payment of 
premium in itself continues the bond. 

If a blanket bond had been issued in 10915 
and premiums paid on subsequent anniversary 
dates, the bank could at any time file claims 
for loss which had occurred subsequent to the 
execution of the bond. So that a bank could 
in 1924 collect for a loss which occurred in 
1915. In all likelihood the largest losses cov- 
ered under a blanket bond will be caused by 
dishonesty of employees and this may be con- 
cealed for a long time. 


Must PRESERVE (CONTINUITY OF COVERAGE 


It is very imperative that a bank preserve 
the continuity of its coverage, and, when a 
bank decides to change its bond for any reason, 
this continuity must be preserved by means of 
a superseded suretyship rider attached to the 
new bond. To illustrate the operation of this 
rider let us assume that a blanket bond had 
been issued to a certain bank on January I, 
1916. On January 1, 1924, the bank decides to 
change its form of coverage. The old bond 
must be canceled as of January 1, 1924, and 
obviously will not cover any losses that may 
occur after that date. It is possible, however, 
that losses which occurred between January 1, 
1916, and January 1, 1924, may not be discov- 
ered until after the latter date. The bond pro- 
vides one year of grace after its termination 
in which losses may be discovered which oc- 
curred during its term. There is one exception 
to this provision and that is in cases wherein 
the bond has been terminated as to certain 
employees. In such cases losses caused by the 
acts of such designated employees must be dis- 
covered within one year after the effective 
termination dates as respects such designated 
persons 

A superseded suretyship rider must be at- 
tached to the new bond and, in effect, this rider 
provides, subject to its conditions, that the 


company shall be liable under the new bond 
for losses which occurred during the period of 
the old one and which were not discovered un- 
til after the period of limitation expressed in 
the old bond. The importance of such a rider 


is obvious. Superseded liability may also be 
given when a blanket bond is issued to replace 
fidelity bonds, Lloyds’ policies and also forgery 
policies. 

Of course no liability can be assumed under 
a superseded suretyship rider for any loss 
which would not be recoverable under the bond 
to which the rider is attached, had it occurred 
during the term of that bond. The amount of 
any loss paid under superseded suretyship 
rider is deducted from the amount of the bond 
to which it is attached and is subject to the 
automatic reinstatement clause of that bond. 


AUTOMATIC REINSTATEMENT CLAUSE 


This bond also contains an automatic rein- 
statement clause (sometimes called restora- 
tion of penalty clause) which provides as fol- 
lows: 

Any sum paid in settlement of any loss here- 
under shall be deducted from the amount of 
this bond as of the date of notice of such loss 
by the insured to the underwriter, and only 
the remainder of such amount shall apply to 
other losses covered hereunder whether sus- 
tained before said date or thereafter, or partly 
before and partly thereafter. The sum so 
deducted shall be automatically restored as of 
the date of the said notice, but only as to 
losses sustained thereafter, but in no event 
shall the underwriter be liable on account of 
any one loss or series of losses caused by the 
acts or omissions of any employee or other 
person or combination of employees or other 
persons, or caused by the same casualty or 
event for an amount greater than that specified 
in line eight hereof. In consideration of such 
restoration, the insured shall pay to the under- 
writer, on demand, an additional premium 
computed pro rata upon the sum so paid from 
the date of restoration to the end of the cur- 
rent premium year. 

It is very important to note that the bond 
is reinstated only as respects subsequent losses. 
To illustrate, suppose that a Form 2 Blanket 
Bond be issued to a bank in 1924 in the amount 
of $25,000 and in 1925 a loss of $25,000 by 
burglary or robbery be sustained. The penalty 
of the bond is restored as respects losses sub- 
sequent to this burglary or robbery. If, after 
receiving payment for the $25,000 loss the bank 
discovered that during 1924 an employee had 
been embezzling and had concealed his specu- 
lations, it could not recover under this form 
of bond. 

The other clauses in the bond are none the 
less important because we do not discuss them 
in detail, and these should be carefully *gone 
over with the bank when a bond is sold. 

We have now fairly completely exhausted 
the possibilities of the limited form of bond 
known as No. 2. The bond has been sold very 
extensively to smaller banks and it is a splen- 
did combination of insurance. However, there 
are two broader forms of bankers’ blanket 
honds, one of which is known as No. 8 and is, 
beyond all doubt, the most complete insurance 
policy ever prepared for bankers. 

The other bond known as No. 1 is only 
slightly different fromm Form No. 2. It will 
be noted that in the first paragraph Form No. 
2 bond insures “against the direct loss sus- 
tained,” etc., through certain enumerated acts. 
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The principal points of difference between 
form No. 1 and form No. 2 are that No. I 
bond insures “against any loss sustained,” etc. 
through substantially the same acts as No, 2. 
It is conceivable that losses may arise which 
are covered under form No. 1 and not under 
form No. 2 because of this difference, but it 
is, nevertheless, a fact that no such losses have 
yet been discovered since the blanket bond was 
put on the market. It should be noted that 
the third insuring clause of Form 2 bond coy- 
ers losses described therein “committed while 
the property is in transit within twenty miles 
of any of the insured’s offices covered here- 
under, etc.” The corresponding clause in Form 
1 bond reads: 

(C) Through robbery, larceny (whether 
common-law or statutory), hold-up or theft, 
by any person whomsoever, while the property 
is in transit within the United States, or in 
transit without the United States but within 
twenty miles of any of the offices covered 
hereunder, and in either case in the custody 
of any of the employees or of any partner of 
the insured, or through negligence on the part 
of any of the employees having custody of the 
property while in transit as aforesaid. 

Form 1 bond includes the misplacement coy- 
erage which must be added to form 2 by at- 
tachment of a rider. Premium rates charge- 
able for form 1 bond are slightly higher than 
those of form 2 even with the misplacement 
rider added, because of the other differences 
we have emphasized. 


THe SMALL Bank NEEDS THEM 


In the preceding chapters we _ have 
emphasized the advantages of any bankers’ 
blanket bond as compared with specific cover- 
ages. There are many forms of blanket bonds 
in existence, and thus far we have only dis- 
cussed two of these forms, but the general 
make-up of all blanket bonds is identical, and 
we hope that our efforts have proved that some 
form of blanket bond is preferable to a com- 
bination of individual insurance policies. 

There are still thousands of small banks 
which do not carry blanket bonds and _ these 
offer an attractive field for development by 
agents. A general impression prevails that the 
small bank should carry a small amount of in- 
surance and pare its premium expenditure to 
the quick, but this is positively dangerous. 

An uninsured loss of $20,000 might throw a 
small bank into insolvency, and, until it has 
built up a large surplus, the bank should pur- 
chase the broadest insurance available. Only 
the large, strong banks can afford to “skimp” 
on insurance expense. 

Officers of small banks believe that their 
fidelity risk is less than in the large institu- 
tions because they know their employees in- 
timately and can observe their conduct on and 
off duty. Bitter experience by surety com 
panies over a long period of years proves the 
fallacy of this idea, and to-day the rates for 
fidelity bonds are higher in “one and two man” 
banks than in the large city banks. 

Obviously the burglary and robbery hazards 
are greater in small towns and in banks where 
few persons are on duty. Agents can sell 
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blanket bonds to small banks and these offer 
the best opportunities for constructive develop- 
ment of new business. 

The very nature of its business subjects a 
bank to many risks of loss and the blanket 
bond has been prepared to provide indemnity 
to banks for losses due to causes beyond their 
control. It is axiomatic that insurance against 
loss due solely to carelessness of the insured 
is poor public policy and the exclusions in 
blanket bonds follow this reasoning. To offer 
insurance against errors of clerks, gambling 
in foreign exchange, uncollectible loans and 
the like is tantamount to the encouragement of 
carelessness and reckless banking. A few banks 
would inevitably take gross advantages of the 
opportunities created by such practice and the 
resulting losses would cause such high premium 
rates that conservative banks could not pro- 
cure the necessary indemnity. 

Bankers must be convinced that the blanket 
bond provides essential protection at a reason- 
able cost, and that it does not lean too far 
towards the other extreme and penalize the 
many conservative bankers for the sins and 
omissions of their careless contemporaries. 


CoMMON CRITICISMS 

Frequent criticisms of blanket bond rates 
are voiced, but these are founded upon sur- 
face impressions. A banker with only eight 
persons in his employ may take exception to 
the fact that his blanket bond costs as much 
as that of another bank having a greater nu:n- 
ber of employees. His dissatisfaction would 
be well founded if the blanket bond only cov- 
ered against dishonesty of employees, because 
this risk undoubtedly varies directly as to the 
number of persons covered. But it must be 
borne in mind that the blanket bond also covers 
loss by interior and exterior robbery and these 
risks are far greater in small banks because 
so few persons are on duty. 

Others feel that credit should be allowed for 
burglar alarms and other mechanical protec- 
tive devices, as is done on bank burglary and 
robbery insurance policies. The answer to this 
is that the burglary and robbery policy is a 
restricted form of coverage and insurance ap- 
plies only under circumstances governed by the 
mechanical safeguards. The blanket bond 
covers under many circumstances not con- 
templated by the burglary and robbery policy 
and that mechanical safeguards are only par- 
tially applicable and cannot be recognized in 
rate-making. 

Every bank in the United States is a pros- 
Pect for some form of blanket bond, and no 
surety agent can do himself or his local banks 
any great amount of good by assuming that a 
bank is too small to pay the required premium 
and, therefore, unworthy of his sterling efforts. 
Following the same thought, it is by no means 
improbable that a bank which has purchased a 
limited form of bond cannot be persuaded to 
Pay a somewhat larger premium and obtain 
broader coverage. 


Tue Super BLANKET Bonp 
We have just about exhausted the possibili- 

















LETTER VII 


BIRGLER INSHURANCE FER A BANK WITHOUT ER SAFE 
Deer Co, 

Ever sints I got yore letter tellin abote Birgler Inshurance I bin after 
our lokle bank, The Corncob State, ter tak out sum uv this splindid per- 
tecshun. Theys onli bin robbed 3 times in ther laste 6 mos and if ever 
enybuddy kneeds this kind uv inshurance they sertinly duz. So fer the 
stockholders uv the bank hav stoode the los, but now theys gittin tired uv 
that and is anxshus to git sumbuddy elst ter hold the sac. Ive xplaned 
how birgler inshurance wil releve them uv all responcibilty an as its abote 
time fer our City Marshal ter tak his vacashun durin whitch Corncob 
wont hav no perlise pertection, the bank thinks its abote the sensiblest thing 
they kin do ter take inshurance now befor theys robbed agin as they sertinly 
xpecks ter be whil the Marshal is away. So bein purty gude busness men 
the Direckters have at last desided to lisen to mi argerments and tak out 
the inshurance. You wil see frum the aplicashun inklosed that the bank 
is prominent lokated on the Mane street uv Corncob on a korner wher they 
is | uf our new white way lectrick lightes uv which ther wil be 4 
whin they is all put up. This uv kourse givs the bank sum pertection. 
You wil allso see frum the aplicashun that the bank has a nu kombination 
time lock on the outside vault door and that nobuddy but the Kashier nos 
the figgures what will turn the nob and open the dore. This is the lattest 
thing in locks and the Kashier hisself cant git into the vault till 8 oclock in 
the mornin evin if he wanted ter. If this is so, it dont stan ter reeson that 
birglers who dont no the kombinashun kin git in, cause evin if they could 
work the lock the dore wont open til 8 oclock and by that time the Kashier 
will be there and catch em red handed. Ther aint no safe inside the 
vault as the direckters decided it wasnt no yuse to buy another | just to be 
blowd up as wuz the last 3 they had. Enyhow sints they got that new 
time lock, they dont kneed no safe inside. Un kourse they kant be no 
better rist than a bank as they got the monie to pay there premums and 
kepe the polcy up so pleeze rush it ter me at wuntz. 

Yores trooly, 
Sam Rustic, J P, 
Reel Estate, Inshurance, 
Butter, Eggs and Poltry. 











ties of blanket bond forms 1 and 2, and it is 
now in order to take up the newest and broad- 
est bond—form No. 8. This was originated 
during 1923 and has been nicknamed “The 
Super Blanket Bond.” It is a common fallacy 
that form 8 is identical with other blanket 
bonds, except that it provides forgery insur- 
ance, but, as we shall see, this is decidedly 
erroneous. A good working knowledge of 
forms 2 and 8 is sufficient for the needs of the 
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average surety agent and we are therefore 
comparing the new bond with standard form 2. 
In order of importance the points of differ- 
ence between these bond forms are: 
First—Form 8 provides forgery insurance 
under insuring clause (D) which reads: 


Any loss through the payment, whether re- 
ceived over the counter or through the clear- 
ing house or by mail, of forged or raised 
checks or (genuine) checks bearing forged 
endorsements or the establishment of any 
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credit to any customer on the faith of such 


‘checks. 
Second.—We have previously pointed out 


that the restoration clauses in forms one and 
two bonds effect reinstatement only as respects 
subsequent losses. Form 8 bond reinstates as 
to prior and subsequent losses. Getting back to 
our example of a bank which purchased a 
blanket bond of $25,000 (form one or two) in 
1924 and in 1925 sustained a loss by burglary 
or robbery of $25,000 we emphasized the fact 
that the bank could not later recover for loss 
which had occurred prior to the burglary or 
robbery because the reinstatement became ap- 
plicable only to subsequent losses. The bank 
could recover in this case under form 8 bond, 
and this is a very important feature to all 
banks. 


LARCENY OR THEFT 

Third—All other blanket bonds exclude 
“any loss through larceny or theft, committed 
by any person to whom any employee shall 
have, otherwise than through dishonesty, deliv- 
ered property or extended credit.” 

Form 8 bond does not contain this exclu- 
sion. 

Fourth.—Insuring clause 
reads: 


(C) of form 8 


Any loss of property through misplacement, 
destruction, robbery, larceny (whether com- 
mon-law or statutory), hold-up or theft, while 
such property is in transit within the United 
States, or in transit without the United States 
but within twenty miles of any of the offices 
covered hereunder, and in either case in the 
custody of any of the employees or any part- 
ner of the insured, or through negligence, or 
otherwise, on the part of any of the employees 
having custody of the property while in transit 
as aforesaid; such transit risk to begin imme- 
diately upon receipt of such property by the 
transporting employee or employees or part- 
mer and to end immediately upon delivery 
thereof at destination. 


DESTRUCTION OF Property Orr PREMISES 


None of the other bonds provide coverage 
for loss by misplacement or destruction while 
property is outside the bank’s premises and in 
custody of bank employees. Banks in the 
larger cities of often convey money and securi- 
ties in automobiles. One of these cars might 
meet with an accident and its contents be de- 
stroyed or misplaced. 

The corresponding clause in form 2 bond 
is limited to cover losses occurring within 
twenty miles of any of the assured’s offices cov- 
ered under the bond. 

Fifth.—Insuring clause (A) of form 8 bond 
reads as follows: 

Any loss through any dishonest or criminal 
act of any of the insured’s officers, clerks or 
other employees employed in, at or by any of 
the insured’s offices covered hereunder during 
the currency of this bond (all of such officers, 
clerks and other employees being hereinafter 
referred to as employes), wherever committed 
and whether committed directly or by collu- 
sion with others. 

This should be compared with insuring clause 
(A) of form 2 previously quoted. 

Sixth—Form 8, like form 1, is an “any 
loss” bond; form 2 only covers “direct” losses. 
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The Fidelity and Deposit Company of Mary- 
land attaches to every form 8 bond issued the 
following letter: 

This bond will be construed as follows: 


INSURING CLAUSE A 


To include losses through any dishonest act 
of any of the employees wherever committed, 
of money, currency, bullion, bonds, debentures, 
scrip, certificates, warrants, transfers, coupons, 
bills of exchange, promissory notes, checks or 
any similar securities in which the insured has 
a pecuniary interest (regardless of the extent 
of such pecuniary interest) or which are held 
by the insured as collateral, bailee, trustee, cus- 
todian, agent or in any other capacity and 
whether or not the insured is liable therefor. 


InsurinGc CLAusEsS B Anp C 


All of the words in the parentheses in insur- 
ing clause B read as follows: 

All of such money, currency, bullion, bonds, 
debentures, scrip, certificates, warrants, trans- 
fers, coupons, bills of exchange, promfssory 
notes, checks or other similar securities in 
which the insured has a pecuniary interest (re- 
gardless of the extent of such pecuniary in- 
terest) or which are held by the insured as col- 
lateral bailee, trustee, custodian, agent, or in 
any other capacity, and whether or not the in- 
sured is liable therefor (being hereafter re- 
ferred to as property). 


InNsuRING CLAUSE D 

The word “payment” to include the cashing 
of checks drawn on the insured bank, or on 
banks other than the insured bank, provided 
that nothing in this clause shall be construed 
to include the payment or cashing of bogus or 
fictitious checks. 

The premium rates for form eight bonds are, 
of course, higher than those charged for the 
more limited forms, but this does not justify 
the current idea that the broad form is salable 
only to large banks. Its coverage is just 
as essential to the country banks. 

Getting back to our mythical bank we find 
that the most limited form of blanket bond 
(No. 2) would cost $700 per year. This could 
be greatly improved by the addition of a mis- 
placement rider requiring an additional pre- 
mium of $250 and making the total annual cost 
$950. Once convinced that he should buy the 
blanket bond, the banker cannot afford to omit 
the misplacement coverage. The small addi- 
tional premium charge is insignificant in com- 
parison to the additional insurance provided. 

Assuming that the bank has 2400 checking 
accounts a form 8 bond in the penalty of $25,- 
000 would cost $1615 annually, or $665 more 
than form 2 bond with the misplacement rider 
attached. When the broad form is proposed 
to the banker, he will immediately ask him- 
self “is it likely that we shall sustain losses 
not covered under the limited form, but pay- 
able under form 8 bond?” If the advantages 
of form 8 are properly emphasized, his answer 
should be “yes” and the additional premium 
will not cause him to change this view. 


Underwriting Earthquake Hazards 
An interesting and informative address upon 
this subject was made before the annual meet- 
ing of the Fire Underwriters Association of 
the Pacific by Dr. Bailey Willis, president of 
the Seismological Society of America. This 
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Thursday 


address has been printed by the Fire Under. 
writers Association of the Pacific in pamphlet 
form, and is obtainable at twenty cents per 
copy. Dr. Willis told some very illuminating 
facts about earthquakes and their effects. For 
example, the intensity of an earthquake is 4 
dozen times as great where the soil is soft as 
it is where it is rocky. He advised, in order 
to avoid earthquake damage, that buildings 
should be constructed so that an entire building 
becomes a single unit— “ship built,” as he ex. 
presses it. If it is built of different materials, 
having varying degress of flexibility, an earth. 
quake will cause serious damage. He cited 
six steel buildings that did not suffer much 
damage in the Tokyo earthquake, which car. 
ried reinforced concrete panel walls, built thin 
but tied to the frames so that the steel placed 
diagonally took up the vibration and prevented 
the frames from changing their forms. 


Earto “Fautts” 

He also told how earthquakes occured by 
slips along faults or rifts, and advised under- 
writers that they could reasonably well gauge 
the chance of loss by ascertaining the distance 
of the property from a fault in territory sub- 
ject to earthquake, and stated that there is a 
fault map of the State of California on which 
all the principal active earthquake faults are 
shown. He made some interesting remarks, 
also, concerning the frequency of destructive 
earthquakes; and while he does not think that 
another serious earthquake will occur in San 
Francisco for, say, thirty years, he predicts 
that some day there will be a tremendous 
earthquake loss in Boston. He also traced an 
earthquake line from the St. Lawrence through 
New York down into the Carolinas, the fault 
being described as active. The possibility for 
foretelling earthquakes through the use of new 
instruments, which are now being tested in 
the neighborhood of Los Angeles, was also re- 
ferred to and Dr. Willis suggested the advis- 
ability of placing such instruments around 
New York city. 


Automobile Club Insurance 


No doubt most agents have noticed the in- 
creasing tendency of automibile clubs to fur- 
ther some plan of furnishing “Insurance at 
cost” to their members. Some clubs do not 
alone contemplate the handling of insurance 
direct with insurance carriers, thereby elimi- 
nating a large portion of the agents’ income, 
but go further and propose to organize their 
own companies. 

A number of agents feel that because of 
these activities, that they, the agents, are 
working against their own interests by being 
members of automobile clubs, and either re- 
frain from joining or else resign as a protest. 

The Insurance Federation of Pennslyvania 
aptly points out that a resigner simply wins 
the battle for the other man. The federation 
suggests that the insurance agent, who is a 
club member, put forth an effort to secure new 
members who are not in the insurance busi- 
ness, with the thought in mind that a “produc- 
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ing member,” whatever his views against 
clubs organizing their own carriers, will be 
listened to. 

The federation further suggests that the 
agent discuss with club members who are in 
favor of getting their “Insurance at cost” 
through such a plan, the dangers of such a 
venture, and the requirements of the insurance 
departments, which are increasing every day; 
that he should ask club members what they 
expect to save, because invariably their first 
answer is that they will save the agent’s com- 
mission, and it should not be difficult for the 
agent to show them that management expenses, 
which they will of a necessity have, is only 
another word for commissions. 

Another point the federation suggests the 
agent bring out is the question of how the 
members expect that claims arising in distant 
points will be taken care of. The club plan 
does not keep a car in the vicinity of the club, 
and it is not reasonable to expect that the 
club organization can render the service at 
distant points that a well-organized home office 
can. 

Further suggestion is made that the insur- 
ance agent make himself active in club work, 
especially where the matters of traffic control 
may be furthered in the community. This is 
the agent’s work as an insurance man, and if 
the agent serves his automobile club well, his 
arguments against club insurance carriers will 
have real weight— E. H. Babbage in the Na- 
tional Surety-New York Indemnity Broad- 
caster. 
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Prevention of Automobile Losses 


Insurance companies probably do more than 
any other single agency to prevent automobile 
accidents, fires and thefts. Many means of 
prevention are at their disposal, and each year 
the companies are able to work with increased 
efficiency. Much of this prevention work is 
done in co-operation with safety organizations, 
automobile manufacturers, police departments, 
and other national organizations and local or- 
ganizations interested in safety work. Each 
company is also daily teaching and encouraging 
prevention by contact with thousands of pol- 
icyholders and claimants. 

There are many reasons why insurance com- 
panies have taken up the prevention of loss 
and why they should do even more than they 
do to-day. (1) They are handling losses of 
every description, every day of the year and, 
knowing the causes, can proceed efficiently to 
the elimination of those causes. (2) The more 
losses the companies prevent, the more profit 


they make. (3) The saving of life and limb. 


FirE PREVENTION 


The companies probably accomplish more in 
the prevention of fires by education than in any 
other one way. First, the fraudulent minded, 
the careless minded, and the ignorant must be 
educated that their policy is not a policy of 
profit, that a fire loss is a misfortune out of 
which they should expect no profit. Once the 
moral hazard is eliminated, the number of fires 
will be reduced to an absolute bed-rock of 
accidental and unintentional happenings. Own- 
ers are taught how to operate their cars, how 
to handle and store gasoline, the care of the 
garage, the avoidance of sparks amid oils, 
greases or vapors, the danger of smoking, the 
treachery of static electricity, the avoidance 
of flooded carburetors and back fires, and the 
like. 

The insurance companies charge lower rates 
for cars designed to eliminate in so far as 
possible the likelihood of fire. The automobile 
manufacturers have been encouraged to manu- 
facture a car that is as near fire-proof as 
possible and the insurance companies have co- 
operated with them to that end, both through 
committees composed of insurance company 
representatives from the National Automobile 
JInderwriters’ Conference and through the Un- 
derwriters’ Laboratories. In order to obtain 
the lowest possible rating, the Underwriters’ 
Laboratories require compliance with certain 
fundamental features of design, among which 
are: 

I. The capacity of the gasoline tank must 
be between ten and thirty-five gallons. 

2. The tank for the storage of gasoline 
must be located at the rear of the frame and 
not enclosed in the body and the fill opening 
of the tank must be so located as to permit 
convenient use and avoid spilling during the 
filling operation. 

3. The tubing for the transmission of gaso- 
line must be secured in a workmanlike manner 
and be protected from injury at all chafing 


points. 
4. <A shut-off valve must be provided in 
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This article is extracted from a 
chapter in the new book, entitled “Auto- 
mobile Insurance,” which is written by 
Ambrose Ryder, manager of the automo- 
bile department of a large insurance 
company, and published and copy- 
righted by The Spectator Company. The 
book is a complete explanation of this 
phase of indemnity and has been hailed 
as one of the greatest treatises ever pro- 
duced on this subject. The volume is of 
value not only to company executives 


but to brokers, agents and general 
agents. It is a comprehensive textbook 
which fills a definite need—Enpr1tTor’s 
NOTE. 











the fuel feed line in order to shut off the sup- 
ply of fuel from the storage or vacuum tank 
to the carbureter. 

5. The low tension wiring must be of ample 
copper capacity for the current load and be 
possessed of sufficient mechanical strength to 
resist such injuries as it might be subjected 


to in actual service. . : 

6. All splices or joints in the wiring, if 
any, must be made and finished in a work- 
manlike manner. 

7. All wires must be suitably supported at 
frequent points in order to avoid drooping, 
chafing, excess vibration, etc. The supporting 
clamps and similar fittings, such as bushings, 
must be of suitable design and properly se- 


cured. 
8. All wires must be protected from expo- 


sure to or contact with oil, grease or gasoline. 
9. The exhaust pipe must have at least 1 
inch clearance from the nearest point to any 
combustible material and be provided with at 
least 14 inch clearance from the fuel tank. 
10. The exhaust must not be exposed to 
accumulations of gasoline, oil, grease or drip- 
pings in the engine pan or elsewhere. ; 
11. The muffler and muffler connections 
must be installed in a workmanlike manner. 
The companies can teach their assureds in 
one way or another how to avoid fire losses. 
There is always the inducement of lower in- 
surance rates for improved fire record. Rates 
depend on losses. The owner of a large fleet 
of cars can bring about a reduced rating with- 
out waiting for the manual rates to be reduced, 
by means of individual fleet rating methods 
which take into account his own individual 


experience. 


PREVENTION OF THEFTS 

Education is a big factor in the prevention 
of thefts. First, it is important to educate 
every policyholder that nothing is gained if 
his car is stolen, and that he should expect no 
profit out of his misfortune. Once the com- 
panies entirely remove the moral hazard as an 
element of theft insurance, they not only re- 
move the likelihood of deliberate conniving be- 
tween the owner and the thief, but they elimi- 
nate gross carelessness and negligence on the 
part of policyholders who are in a frame of 
mind where they would secretly welcome the 
theft of their car. By education, the companies 
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are training automobile owners to watch their 
cars and lock them; also to report thefts imme- 
diately. 

Insurance companies have done a great deal 
in the improvement of automobile locking de- 
vices, and more is being done every year. The 
Underwriters’ Laboratories of Chicago makes 
a special study of locks and locking devices 

‘and tests them in many different ways. A 
locking device, to be successful in 1etarding 
theft, must be designed so that it will lock 
easily or even lock automatically, when the 
driver leaves the car and takes his keys with 
him; and when locked, it must have sufficient 
theft resistance to withstand attacks with cold 
chisels, hammers, hack saws, cutting pliers, and 
other tools in the hands of a thief thoroughly 
familiar with its construction, for a period of 
at least twenty minutes. 

A thief alarm system is designed to sound 
an alarm either through a gong, a siren, or by 
connecting the system with the horn in the 
automobile should an attempt be made to move 
the car when it is in the theft-resisting posi- 
tion. 

THEFT DETECTION 

A theft detection systenr is a method of 
numbering or marking frames and engine 
blocks of automobiles in such a manner that 
mutilation or destroying of the number will 
give visual evidence to a detective that the car 
on which such marking has been mutilated or 
destroyed is a stolen car. 

There is increased co-operation within the 
ranks of automobile manufacturers in the 
equipment of cars with approved locks at the 
factory and with secret markings and number- 
ings. 

Insurance companies maintain clearing 
houses of information respecting stolen cars 
and nation-wide systems have been developed 
for the tracing and apprehension of thieves. 
This involves, of course, the closest co-opera- 
tion with police departments and detective 
agencies throughout the country. Insurance 
companies have been responsible for the appre- 
hension and punishment of a large number of 
thieves operating individually and in gangs. 

The insurance companies exercise a further 
influence in the elimination of thefts by offer- 
ing a direct remuneration in the way of low- 
ered theft rates for improved records. The 
residents of a large city should realize that 
high theft rates are, in a sense, their own mak- 
ing. If the city wants lower theft premiums 
the people must maintain a police department 
of high efficiency. 

A very potent factor in the elimination of 
thefts is the Dyer Act of the national govern- 
ment, and legislation passed by 
States requiring abstract of sales and regis- 
tering of title. 


individual 


Tue Dyer Act 

The Federal government realizing the seri- 
ousness of the automobile theft situation passed 
in 1919 an act making it illegal to transport or 
assist in transportation of any stolen vehicle in 
interstate commerce and provided punishment 
for those found guilty of such action. 


Many 









stolen cars are taken from one State to an- 
other and are sold to innocent purchasers who 
cannot recognize them as_ stolen property. 
Since the law became effective in 1919 agents 
of the Bureau of Investigation of the United 
States Department of Justice have recovered 
thousands of automobiles for return to the 
original owners. 

The Dyer Act has not met with a full meas- 
ure of success, largely because of the expense 
and legal red tape involved in securing a con- 
viction even after the stolen car has been ap- 
prehended, but the machinery is set up and 
should prove more effective as time goes on. 

The Dyer Act does not cover the theft and 
sale of a machine within a single State. Each 
State has its own laws and its own machinery 
for apprehending a thief. A recent trend in 
legislation is the enactment of title certification 
laws, founded on the principle that an ounce 
of prevention is worth a pound of cure. 


TitLE Laws, ABSRACT OF SALE 

Probably one of the most important steps 
taken toward prevention of theft is the re- 
quirement of an abstract of sale or title. A 
number of the States have already passed laws 
requiring the owner of each car licensed to file 
with the State the necessary papers respect- 
ing the purchase and ownership of the car. 
These laws will make it more difficult for the 
thief to dispose of a stolen car, particularly 
if they are enacted by a majority of the States. 
The insurance companies believe that laws of 
this nature, coupled with the Dyer Act, will 
bring about a marked improvement in the theft 
situation. Already theft rates have reduced 
IO per cent to 50 per cent in States that have 
passed the title laws. 


PREVENTION OF ACCIDENTS 

The prevention of automobile accidents is an 
undertaking of the first magnitude. There is 
a great deal more involved than the mere re- 
duction of losses under public liability, prop- 
erty damage, and collision policies. Hundreds 
and even thousands of lives can be saved 
through intensive accident prevention measures, 
to say nothing of thousands of broken limbs 
and other personal injuries that can be avoided. 
The automobile kills fifteen thousand people 
in United States during the course of a year 
and ten times as many more are seriously in- 
jured. 

Insurance companies and their representa- 
tives are waging the battle of accident preven- 
tion in various ways and the battle ground ex- 
tends from north to south, and from coast to 
coast. Collectively, a number of leading cas- 
ualty companies function through the National 
Bureau of Casualty and Surety Underwriters 
which is making a special study of automo- 
bile accidents and how they may best be elimi- 
nated. The companies also co-operate with 
the National Safety Council, a national organ- 
ization with branches in a large number of 
cities, engaged in the prevention of all kinds 
of accidents. It is a service organization—not 
for profit—and is supported very largely by 
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A treatise 


development of workmen’s compensation 
insurance, together with much informa- 
tion as to its practice. 


By Saul B. Ackerman 


Assistant Professor of Insurance 
New York University 


A New and Comprehensive Book 


If you are a broker or agent selling 
Workmen’ 


ance, can 
services? 


1. Explain the important provisions 
of the Workmen’s Compensa- 
tion laws in the United States. 


2. Assist an injured employee to 
present his case before a Com- 
mission. 

3. Advise an employee concerning 
rehabilitation. 


4. Explain the important Work- 
men’s Compensation legal de- 


cisions. 

5. Explain how a manual rate is 
made. 

6. Outline a campaign for accident 
prevention. 


7. Explain to an insured how he 
can reduce his rate by properly 
improving the physical condi- 
tion of his plant. 


8. Explain to an insured how his 
rate is computed in accordance 


with 
Plan. 


These topics and many others are 
discussed in detail in the new book 
entitled ‘‘Workmen’s Compensa- 
tion Insurance” 
by The Spectator Company, and 
written by S. B. Ackerman, As- 
sistant Professor of Insurance of 
New York University. 


Every one having to do with Work- 
men’s Compensation Insurance, in 
any way, will find this a most use- 
ful work, as it contains information 
upon every phase of Workmen’s 
Compensation Insurance. 


Price per copy $4.00 
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CHICAGO 


Practice of 


Workmen’s Compensation 


Insurance 


upon the necessity for and 





Just Published 





s Compensation Insur- 
yo offer the following 


the Experience Rating 


just published 


Bound in cloth 


NEW YORK 














—— 











August 


yoluntar 
tions. 
The 
schools 
tion of 
safety 1 
lance ¢ 
safety 1 
standar¢ 
rigid tr 
magazin 
instructi 
The | 
is anot! 
safety \ 
the field 
operatio 
yention 
sorts 4 
Laborat 
Accid 
self. 1 
plished | 
The det 
for a g 
planning 
habits 
careless 
plished 
which a 
structio: 
enforce! 
and lor 
accomp! 
More 
by any 
ing tau 
of diffe 
posters, 
are beit 
means 
in unife 
childrer 
Chauffe 
special 
drive c 
structin 
gard ti 
of one 
up the 
ities, 
attentio 
lessness 


Any 
have b 
and sa 
ter ma 
the lay 
consist 
punishr 

Tt w 
and mi 
lation, 
admini 
less ex 
park V 








Tsday 


| 


on 


nd 
ion 











August 13, 1925 


THE GFE. value 


FIRE AND CASUALTY EDUCATIONAL SECTION 


yoluntary membership and voluntary contribu- 
tions. 

The National Safety 
schools for motor drivers, enlists the co-opera- 
tio of various civic organizations, teaches 
safety in the schools, helps to organize vigi- 
lance committees, tabulates and _ distributes 
safety literature and information, endeavors to 
standardize traffic regulations and to secure 
rigid trafic law enforcement, publishes safety 
magazines, and issues safety lessons and safety 


Council conducts 


instructions. 

The Underwriters’ Laboratories of Chicago 
js another national organization engaged in 
safety work. It gained its early reputation in 
the field of fire prevention but has extended its 
operations in recent years to the accident pre- 
vention field as well. Safety devices of all 
sorts are submitted to the Underwriters’ 
Laboratories for practical tests. 

Accident prevention is quite a business in it- 
self. Nothing worth while will be accom- 
plished without a real honest-to-goodness effort. 
The demand for increased speed is responsible 
for a great increase in hazards and it requires 
planning and energy to overcome the fixed 
habits of unconscious thoughtlessness and 
carelessness. Accident prevention is accom- 
plished in a number of different ways, among 
which are education, highway engineering, con- 
struction of safer cars, proper legislation, and 
enforcement, intelligent licensing of drivers, 
and lower insurance rates as a reward for 
accomplishment. 


More can be accomplished by education than 
by any other single agency. The public is be- 
ing taught to practice safety first in hundreds 
of different ways—by the newspapers, slogans, 
posters, lectures and the movies. The children 
are being taught safety first in the schools by 
means of movies and charts. Police officers 
in uniform are often invited to address school 
children in regard to the dangers of the street. 
Chauffeurs and automobile drivers may attend 
special schools where they are taught how to 
drive carefully. Employers are continually in- 
structing and warning their chauffeurs in re- 
gard to careful driving. Civic organizations 
of one sort or another have occasion to take 
uD the safety first movement in various capac- 
ites. The newspaper brings forcibly to the 
attention of the reader the daily toll of reck- 
lessness and carelessness. 


Laws anp Law ENFoRCEMENT 


Any number of laws and traffic regulations 
have been passed to accomplish safe driving 
and safe walking. What is needed is a bet- 
ter machinery for the effective enforcement of 
the laws. All too often, reckless drivers and 
consistent offenders are let off with light 
punishment, 

Tt would help greatly if the various States 
and municipalities would adopt uniform legis- 
lation, unifornr traffic regulations, and uniform 
administrative practice. People would have 
less excuse for not knowing how to drive and 
Park when in strange cities. There is con- 


(Concluded on page 34) 


Norwich Union and Phoenix Deal 


(From Our London Correspondent) 


Lonpon, 18.—What is, so 
far, the insurance surprise of the year has 


ENGLAND, July 


heen provided in what might well have been 
supposed to be a most unlikely direction; but, 
now that the matter is made public, the devel- 
opment which has taken place appears entirely 
natural and quite in accord with the fitness 
of things. 

The city of Norwich takes high rank as an 
insurance center, having been the birth-place 
of three eminent insurance enterprises iden- 
tified respectively with fire, life and accident, 
namely : 

The Norwich Union Fire Insurance Society, 
founded 1797; the Norwich Union Life Insur- 
ance Society, founded 1808, and the Norwich 
and London Accident Insurance Association, 
founded 1856. 

In 1908, the Norwich and London Accident 
was taken over by the Norwich Union Fire; 
and in 1920 the whole of the shares of the 
Norwich Union Fire were acquired by the 
Phoenix Assurance Company, Limited. The 
Norwich Union Life (which is a “mutual” of- 
fice) retained its independence, and so vigor- 
ous is this famous centenarian society that it 
annually transacts the largest new business of 
and purely ordinary (as distinct from ordi- 
nary-industrial) life assurance company 
formed within the United Kingdom. The 
number of offices confining attention to life 
business only, tends steadily to decrease, there 
being a decided tendency for life assurance un- 
dertakings to enter the fire and accident fields 
—either by way of opening new departments 
or by acquiring composite companies already 
in operation—the primary object in view be- 
ing, no doubt, the conserving of the agency 
The Norwich Union Life just 
to transact insurance 


connections. 
recently took powers 
business other than life. 

When in 1920 the Phoenix purchased the 
shares of the Norwich Union Fire, an agree- 
ment was entered into which provided for the 
maintenance of the mutually advantageous and 
century-old relations existing between the two 
Norwich Union offices; and the association of 
the Phoenix with the Norwich Union So- 
cieties, has worked most harmoniously. For 
some time, however, it has been felt that a 
complete alliance between the two Norwich 
Union offices (an important proportion of 
whose representatives act for both societies) 
would operate to their common good. Now 
comes the announcement that, in order to effect 
this, the Norwich Union Life office has pur- 
chased the Norwich Union Fire office and its 
free assets from the Phoenix for approxi- 
mately £147 per share as a going concern. The 
original shares of the Norwich Union Fire 
numbering 44,000, it follows that the purchase 
consideration is the huge sum of some £6,- 
500,000. 

The arrangement shows mutual attractions. 
The Norwich Union Life secures full protec- 
tion of its organization and connections 
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against possible disturbance, and in the hands 
of the life office the fire office is a better asset 
than if controlled by any other parties; the 
Phoenix receives a good price, which means 
a large addition to its funds, and materially 
strengthens its position from an interest-earn- 


ing standpoint. The directors of both the 
Phoenix and the Norwich Union Life are 


satisfied that the transfer will be of permranent 
value to their respective institutions. The 
move has been favorably commented upon here, 
one insurance journal referring to it under 
the apt heading of “A Natural Alliance.” It 
has also been pointed out that, for a particu- 
lar reason arising out of the control of for- 
eign agencies exercised by the fire offices’ com- 
mittee and the accident offices’ association, the 
value of the goodwill of the Norwich Union 
Fire is increased by its passmg from the con- 
trol of a composite company, such as the 
Phoenix, to a life office which does not belong 
to these associations. In other words, a 
limitation being imposed on the number of 
agencies a company may have in many places 
abroad, when a company comes under the con- 
trol of another the former is allowed to re- 
tain existing agencies but may not extend them. 
Consequently, under conditions recently pre- 
vailing when the Norwich Union Fire shares 
were held by the Phoenix, the Norwich Union 
Fire in certain places where it had one agency 
could not appoint new agents, nor could it ap- 
point new agents where not already repre- 
sented, although the Phoentx might be free 
to do so. Now, however, that the life office 
controls the Norwich Union Fire, the latter 
is released from this disability and recovers 
the position of independence in these matters 
which it enjoyed prior to 1920. 

The Phoenix remains a mighty organiza- 
tion—sufficiently large, one would think. For, 
after deducting Norwich Union Fire office fig- 
ures, it still controls a net annual premiunr in- 
come amounting in the fire, accident and ma- 
rine branches to £8,500,000, and, with its life 
department premium figures, has a net pre- 
mium turnover of close upon £10,000,000 

At the same time a new star has arisen in 
the insurance firmament—and the two Nor- 
wich Union offices, now more closely allied 
than ever before, will show right away a pre- 
mium income in the neighborhood of £7,000,- 
ooo, the figures for 1924 having been as below: 


Department Premiums 


Norwich Union Life. 
LAS... nenwedccacvdcetataneenwedeeeweeune £2,779,763 
Consideration for annuities..........-- 70,000 
Capital redemption ..........+eceecece 130,643 

Norwich Union Fire. 


PiQO so. scacecceececteenernndatecauouees 2,147,174 
ROE. ows cddentcakeneseseetaccatwes 1,482,351 
WRASSE. hos cued nndncuteundnecedanaten 379,021 


£6,988,952 

Various considerations are prompted by the 
development. In commenting thereupon the 
Daily Telegraph, for instance, says: “Hither- 
to the movement in the insurance and banking 
world has been for great concerns to become 
greater by the process of absorption or inter- 
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locking control, which enabled the dominant 
partner to affect the business of undertakings 
once or even twice removed from the parent 
body. In this case the transaction represents 
increased size for the Norwich Union Life; 
but it is a new feature for an insurance com- 
pany like the Phoenix to divest itself of its 
controlling interest. The question therefore 
arises whether the recent tendency of under- 
takings to run to size has not been overdone, 
and whether with some courage institutions 
such as the Phoenix do not prefer compact 
and workable organizations instead.” It is 
added, however, that “that construction may 
be without justification.” 

If the amalgamation craze of late 
should prove to be on the wane, there will be 
many on this side who will not be altogether 
sorry. 


years 


SINGULAR CHANGE 

A very interesting point is that whereas the 
Norwich Union Life was originally an offshoot 
of the Norwich Union Fire, the fire office now 
becomes the property of the life office—the 
Norwich and London Accident Insurance Asso- 
ciation is incorporated with the Norwich 
Union Fire. 

Perhaps, however, one of the most strik- 
ing features of the case is the ease with which 
it has been possible to carry through a transac- 
tion of such magnitude, and this owing to the 
fact that the Norwich Union Fire Insurance 
Society, Limited, had been preserved as a 
separate entity—the modern method of amal- 
gamation being to purchase the share capital 
of a company and to allow it to retain a 
separate existence under its own title. In 
view of the fact that a large number of com- 
panies have in recent years been “absorbed” 
in this way by others, one wonders whether 
other surprises of a not altogether dissimilar 
nature may as time goes by prove to be with- 
in the range of business possibilities. _Mean- 
time, the latest development, which is, of 
course, the outcome of a combination of 
unique circumstances, is a interesting 
one. 


most 


—The National Board of Fire Underwriters has 
issued, in pamphlet form, the Proceedings of the 
Fifty-Ninth Annual Meeting of that body, held May 
28, 1925. 
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Losses paid since organization over 62 millions. 
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‘i INSURANCE FOR CONTENTMENT 

6) We do not take out life insurance because we expect to die tomorrow. In fact, we don’t 
las expect to die at all. We may sometimes wish we were dead, or think perhaps the world and 
() ourselves would be just as well off if we were. But when it comes to the pinch, we will not die, 





and neither will our family or friends permit us to die. Every effort, scientific and unscien- 















J 

y tific, is made to keep breath in the body. 

My This is not an essay on life and death. It is simply a method of emphasizing the thought 

Veg that we do not insure to die, nor do we expect, when we insure, that we will have to die to win. 

ks We insure to secuie contentment, which is the very reason why we do not have to die to win, 

Zz We are winning this contentment just so long as we live and pay the premium necessary to 
4 secure it. 

aay 

Ry There is more urge to live with life insurance than without it, simply because it gives us 

Ny this sense of contentment and security. Welive more happily and better, and consequently we 

] 4 shalllive longer. Life insurance does not make us careless or indifferent to life. On the contrary 

> it makes us more careful. Hence life insurance is a good thing whichever way you look at it 


and never do we have to die to win. We win from the very minute we take the insurance. 
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XS } A STRONG COMPANY Over Sixty Years 

MN in Business. Liberal as to Contract, Safe 

Ie 9) and Secure in Every Way. a Ae 
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of an engineer until he has passed a severe 
test and is thoroughly competent to handle the 
engine. The pilot of any ship requires long 
training and must satisfy the authorities of his 
ability. Even the engineers of stationary 
engines must prove competence and obtain 3 
license before taking charge. But the auto. 
mobile is entrusted to the hands of any one 
who has the money to buy a car, or who wants 
to earn a living as a chauffeur. A number of 
States have laws requiring drivers to submit 
to test and take out a license.” This movement 
will undoubtedly spread to other States. Up 
to the present time the licensing requirements 
are not very strict, but the start has been made 
and it is going to be more and more difficult 
as time goes on for an incompetent driver to 
obtain a license. Furthermore, the State 
authorities will have less hesitancy about tak- 
ing away a man’s license when he has proved 


Prevention of Automobile Losses 
(Concluded from page 33) 

siderable confusion to-day. As an example, a 
man from New York city makes a left-hand 
turn at a street crossing by pulling over to the 
left and making the turn at the first favor- 
able opportunity. If he drives through Phila- 
delphia he may not know that he should first 
steer his car to the extreme right, very close 
to the curb, and then wait until traffic is per- 
mitted to go in the cross direction. 


VIGILANCE COMMITTEES 
In a number of cities, public-spirited men 
have organized themselves into so-called vigi- 
lance committees and each member undertakes 
to report violations of traffic rules. This is 
working out quite satisfactorily. It offers the 
advantage of appeal to co-operation and com- 
munity spirit. If it does nothing more, it 
ought to make better drivers of the men who 

volunteer to join the committees. 


himself incompetent. 


TRAFFIC ENGINEERING 
Traffic engineering has not kept pace with 
automobile engineering. The highways of to 
day were not intended for fast-moving vehicles. 
It is possible to drive a car at a fair rate of 
speed over certain highways, but only at the 
expense of eternal vigilance. 


LIcENSING OF DRIVERS 
It is an open question whether an automobile 
should be termed a dangerous machine, but all 
will agree that it can be made a dangerous 
machine in the hands of an incompetent driver. 
The locomotive is not entrusted to the hands 


*# INSURANCE ISSUED 


Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 
Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 








Western Dept., 207 North Michigan Blvd., Chicago 
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MAN IN HIS HOME TOWN. THINK IT OVER! 
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Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 
President 


Otis Building 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsyloania and Maryland 

















Just the Book you have been Waiting for 


BUILDING CONSTRUCTION 


As applied to 


FIRE INSURANCE 


and 


INSPECTING FOR FIRE 


INSURANCE PURPOSES 
By DOMINGE and LINCOLN 


authors of 
Fire Insurance Inspection and Underwriting 


A clear, concise textbook in understandable lan- 
guage, giving the fire insurance essentials of 


FRAME OR COMBUSTIBLE CONSTRUCTION 

BRICK OR ORDINARY CONSTRUCTION 

MILL OR SLOW BURNING CONSTRUCTION 
FIREPROOF OR FIRE RESISTIVE CONSTRUCTION 
PLAN REVIEWING TO OBTAIN LOWEST RATES 
UNDERWRITING INSPECTION PROCEDURE 


PRICES: 
FR PANET CONGR. oc < ofis isin c cssisis oases $1.00 
In: cloth binding... .66. ccc ccc cnesncene $1.50 
Liberal discounts in wholesale quantities. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 














INSURANCE MEN 


General Agents, Solicitors, Auditors, 
Inspectors or Adjusters are 


ELIGIBLE 
TO THE 


Iowa State Traveling Men’s Association 


“Oldest and Best” 


Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to November 1, 1925, for $2.00 
Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 














THE LEADING FIRE COMPANY 

















We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 


pany. 
vestigate. 


It will pay anyone interested to in- 


All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 


















































THE SPECTATOR Thursday 
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a The prospect is easier to find when you hunt for him with the belief that you 
S 22 have something that will please him. 
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Chicago 


= THE CENTRAL LIFE 


is constructive and resourceful—an agency builder—and produces in the agent’s 
salesmanship mind the stimulating thought that his company creates new policy- 
holders by extending to old ones generous courtesies and by paying indemnities 
promptly—operating at all times in his interest through its liberalities toward 


Central Life Agency Contracts read pretty much the same 
as contracts of other Companies. BUT THEY DON’T 
WORK OUT LIKE THEM. 


Opportunities for the right men in Illinois, lowa, North and South Dakota, Texas, 
Minnesota, Michigan, Missouri, Kansas and Nebraska. 


New Home Office Bldg. . e e 
720 N. Michigan Ave. Business in Force Approximately $50,000,000 


CENTRAL LIFE INSURANCE COMPANY 


CHICAGO 


W. H. HINEBAUGH, President 
W. F. WEESE, 1st Vice-Pres. 
W. ROLLA WILSON, Vice-Pres. and Agency Dir. 


OF ILLINOIS ILLINOIS 


S. B. BRADFORD, Secretary 
CHAS. NADLER, Vice-Pres. 
T. W. BURROWS, Medical Director 

















PUBLIC LIFE 
INSURANCE 
COMPANY 


HOME OFFICE 
CHICAGO 
ILLINOIS 


ALFRED CLOVER 


PRESIDENT 














A Quartette of Useful Works 


THE SELECTION AND TRAINING 
OF SALESMEN 
By H. G. KENAGY AND C. S. YOAKUM 
Describes scientific methods in developing the sales organ- 
ization. Contains references to life insurance, including data 
about conducting conventions, etc. Price, $3.50 


LIFE INSURANCE 
By JoseErH A. MACLEAN 
A practical and non-technical explanation of the principles 
and practice of the life insurance business in all its phases, to 
meet the needs of executives and employees of life insurance 
companies, as well as students. Includes ample illustrative 
tables, forms and charts. Price, $3.50 


WORKMEN’S COMPENSATION INSURANCE 
INCLUDING EMPLOYERS’ LIABILITY INSURANCE 
By G. F. MICHELBACHER AND THOMAS M. NIAL 


Describes the necessity for and growth of these types of 
insurance, and the methods followed in the conduct of the 
business, with numerous enlightening appendices. Price, $4.00 


MARINE INSURANCE 
ITS PRINCIPLES AND PRACTICES 
By WILLIAM D. WINTER 
This excellent text and reference work is a revision of a 
series of lectures at New York University. Serviceable alike 
to students and those engaged in the business. Is very com- 
prehensive and written in non-technical language. Price, $4.00 


THE SPECTATOR COMPANY 


Selling Agents 


CHICAGO OFFICE 135 WILLIAM STREET 
Insurance Exchange NEW YORK 
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Civilization Follows The Flag 


But 


The Flag Follows The Missionary 


In the same degree that 
the missionary preaches 
righteousness (rizitt living) 

The 
Life Insurance Agent Is 
also a Missionary Preaching 
Salvation from Ignorance 
and Shortsightedness. 








Th 


‘*Righteousness Exalteth a Nation’’ 


Likewise 


Life Insurance Enriches a Nation 


The 
_ INTER-SOUTHERN 
LIFE INSURANCE COMPANY 


Louisville, Kentucky. 


Equips its missionaries (agents) with policy contracts 
designed to meet the need of every eligible individual 
and also the need of every individual group on the 
basis of Stewardship (Service). 


INTER-SOUTHERN LIFE INSURANCE COMPANY 


LOUISVILLE, KENTUCKY 


—Is A Good Company— 


Clean—Strong—Progressive 


If you are a clean, strong, progressive agent we may have a place for you. 
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Four New Policies Are 
Shown in Our Rate Book 
Just Published 


Prctically every financial need! 
dependent upon the contin- 
uance of human life can now be 
covered with Northwestern Na- 
tional Life Policies. They provide 
the protection best suited to the 
requirements of the prospect. 








The Northwestern National Life 
is a legal reserve, mutual company 
with an established record of 
continuous progress. 


Attractive direct agency con- 
tracts are available in Southern 
Indiana, Southern Illinois, Central 
Missouri, Kansas, Arkansas, Utah, 
Pennsylvania, Eastern Tennessee, 
Louisiana, and Virginia for high 
grade producers. 


Northwestern National 
Life Insurance Company 


MinnEapouts, Minn. 














To Casualty Insurance Executives 
Cut Premiums--Not Rates 


Two-thirds of United States Auto 
population is yet to be insured. 


Your agent and broker can get this business if you 
will co-operate with him by supplying each with a 
copy of 


“CUTTING THE COST OF AUTO 
INSURANCE IN HALF” 


By HERMAN A. BAYERN 
Specialist in Automobile Insurance 


It Tells the Whole Story, $1.00 


Possession of this book will enabie tnem to sell some of the 
uninsured automobile owners, to successfully meet competition 
with mutual or cut-rate companies, and convince those who are 
insured to increase their limits of liability coverage. On back 
of each book is imprinted your advertisement. 


McManus & Kennedy, Hartford, say: 


‘“We have read it carefully, and we think it a very com- 
plete pamphlet, not only for individual assureds, but 
also for sub-agents and brokers.’’ 


$1.00 ver copy. 1000 copies—$490.00 
THE SPECTATOR COMPANY 


CHICAGO OFFICE Publishers 135 WILLIAM STREET 
Insurance Exchange NEW YORK 
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SURETY AND CASUALTY 
SALESMANSHIP 


By 
JOSEPH R. WILSON 


Manager, Development Division 
Maryland Casualty Company 


Manager, Maryland Casualty Company 
Training School 


Compiler of Lesson Papers on Surety and Casualty 
Principles and Salesmanship and Field Development 
for the Maryland Casualty Company Training School. 


Former Vice-President United States Fidelity and 
Guaranty Company, and only brother of the late 
President Woodrow Wilson. 


Compiler of agents’ text book “Fidelity Bonds, Surety 
Bonds, Casualty Policies, the principles governing 
their underwriting; the methods of constructive sales- 
manship and the service in connection with them’’ for 
the United States Fidelity and Guaranty Company. 


Single Copy $4. 








THE SPECTATOR COMPANY 
CHICAGO owe NEW YORK 











THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 

The real strength of an insurance company is in the conservatism of its 
management, and the management of THE HANOVER is an absolute 
assurance of the security of its policy. 
Charles W. Higley, President Montgomery Clark, Vice-President 
J. G. Hollman, Secretary H. T. Giberson, Treasurer 
F. E. Sammons, Asst. Secy. A. E. Gilbert, Asst. Secy. 

Home Office, Hanover Bldg., 34 Pine St., New York 











for INDIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 
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GOOD CONTRACT] 


TERRITOR 
COMPAN 
FOR GOOD MEN 
CGBRobbins, Pres. CB Svaboda, Secy 


HOME OFFICE: CEDAR RAPIDS, IOWA | 
























THE 


Boston Mutual Life Insurance 
Company 


77 Kilby Street “7#2,Combany of the — BOSTON, MASS. 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms.of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 








YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 


































Full Home Office co-operation enables our agents to 
succeed. 
Desirable territory open to men of ability. 
ASSETS OVER SEVEN MILLIONS 
INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS 


The Capitol Life Insurance Company 


CLARENCE J. DALY, President. DENVER, COLORADO 














PUBLICATIONS OF C. & E. LAYTON 

The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, England 
whose long list of publications on fire, life, marine and other branches 0 
insurance embrace the most valuable and standard treatises on these sub- 


jocks SenD Ten CENT STAMP FOR CATALOGUE. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORK 












































on we want MEN in seeemennes 
—men who are con- | 
genial— OHIO 
——— who are trust- INDIANA | 
worthy— 
pete who are self- KENTUCKY | 
confident— MICHIGAN | 
—men a are truth- WEST VIRGINIA 
t — 
—men, who are morally PENNSYLVANIA 
ependable— 
—men who are financially responsibie— bs 
———— are anxious to accomplish CALIFORNIA derful selling features. 
—men who are sold on life insurance 4 ie 
a saccade oo. and our attractive proposition to agents. 
—men who are open to Partnership- 
Pree en TR ALTH ACCIDENT Tell it all in the |f outhweetern Department 
THE OHIO STATE LIFE INSURANCE COMPANY first letter-Time 401-2 mo Bank Bldg. 
Columbus, Ohio is Money. allas, Texas. 
Standard Sub-Standard Super-Standard 














THE CHILD’S 20-PAY LIFE OPTIONAL ENDOWMENT 
POLICY OF THE 


GREAT REPUBLIC LIFE INSURANCE COMPANY 


Protects both the child and its parents and includes waiver of 
premium in event of permanent total disability of the father, 
who is the beneficiary. Agents are enthusiastic over its won- 
If you are interested, write for copy 
of “Making Dreams of Your Children’s Future Come True, 


E. L. BLACK, State Manager, 
Southwestern Department, P. O. Box 299, 
Newport, Arkansas 


W. H. SAVAGE, Vice-President, Los Angeles, California. 
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